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Order Your é Some Owners of 


“"Logger's Dream" 


| General Box Co., Natchez, Miss. 
7 Allen Cooperage Co., Jackson, Miss. 
Madison County Stave Co., Goodman, Miss. 
r J 


. M. Jones Lumber Co., Natchez, Miss. 
A. DeWeese Lumber Co., Philadelphia, 
Miss. 

Crosby Lumber Co., Crosby, Miss. 

‘ The Mengel Co., Laurel, Miss. 
a7 Denkmann Lumber Co., Canton, Miss. 
Goodyear Yellow Pine Co., Picayune, Miss. 
Reynolds-Gammill Lumber Co., Eldorado, 
Ark. 
Urbana Lumber Co., Urbana, Ark. 
Chicago Mills Lumber Co., Helena, Ark. 
SAVES MANPOWER: Logger's Dream needs only 3 men to han- Anthony-Williams Lumber Co., Calion, Ark. 
. ° Howe Lumber Co., Helena, Ark. 
motor power. . : 

dle complete job as the boom is handled by p J. $. Shoemaker, Bainbridge, Ga. 
Geoghagan Lumber Co., Ashburn, Ga. 
° . D. H. Rowland Lumber Co., Albany, Ga. 

° 5," ’ ’ 
HANDLES HEAVY LOGS: Any log that a 1g line will oo*xy can Hillyer Deutsch Edwards, Ine., Oakdale, 
be bunched, stacked or loaded easily and quickly by Logger's Dream. La. 


Rathborne, Hair & Ridgeway Co., Oakdale, 


| La. 
BUNCHES FROM ANY DIRECTION: Up to 500 feet away. Frost Lumber Industries, Spring Hill, La 


Magazine Lumber Co., Bogalusa, La. 
Logger's Dream and loading truck can stay in same position, saving | Ferriday Hardwood Co., Ferriday, La. 

° | Chickasaw Wood Product Co., Memphis, 
valuable time. | ‘Tenn. 
Vestal Lumber Co., Knoxville, Tenn. 


Edmonds Brothers Lumber Co., Bristol, 
EASY TO SET UP: The Logger's Dream travels to the job at truck Tenn. lignan 


. e ° G. M. Gooch Lumber Co., Memphis, Tenn 
speed and only 3 men set it up, quickly and ready for action. Shannon Brothers Lumber Co., Memphis, 


Tenn. 
o 7 Wendle Lumber Co., Prattville, Ala. 
LOGS IN STEEP OR MARSHY LANDS: Whether the going is Gulf Lumber Co., Mobile, Ala. 

L P D + th | + + th + k Ingram-Day Lumber Co., Yarbo, Ala. 
tough or easy, Loggers Uream can ge e logs out To © Trucks. Southeastern Mfg. Co., Tuscaloosa, Ala. 
Whitted Saw Mill Co., Butler, Ala. 

Dixie Box & Veneer Co., York, Ala. 
Builders Lumber & Supply Co., Opelika, 





For Complete Data — Wire — Write — Telephone 


Ala. 
Big Bee River Band Mill Co., Cullomburg, 


Ala. 
Miller Lumber Co., Selma, Ala. 
Williams & Voris, Birmingham, Ala. 


Builders Lumber & Supply Co., Opelika, 
’ Ala. 
Dixie Veneer Co., Shamrock, Fla. 


Elberta Crate & Box Co., Tallahassee, Fla. 
Jacksonville Crate Co., Jacksonvile, Fla. 
LOUISVILLE, MISSISSIPPI Paducah Logging Co., Paducah, Ky. 
Southern Pine Lumber Co., Diboll, Tex. 
General Box Co., Beaumont, Tex. 
Frost Lumber Industries, Waskom, Tex. 
Continental Box Co., Houston, Tex. 
Hamilton Veneer Co., Orangeburg, S. C. 
Georgia Hardwood Lumber Co., Fairfax, 
.<. 
Darlington Veneer Co., Darlington, 8. C. 
Leigh Banana Crate Co., Ellington, 8. C. 
U. S. Marine Corp., Camp LeJeune, N. C. 
J. W. Wells Lumber Co., Belhaven, N. C. 
George C. Griffith Stave Co., Springfield, 
Mo. 
Durango Lumber Co., El Salto, Durango, 
| Mex. 
|  Pino-Blanco-Mexico, Mexico City, Mexico 


eee 
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CONSTRUCTION CZAR COMING—The Office of War Mobilization and Reconversion is 


working up an inter-agency committee to help lick the lumber shortage and get construction 
going. Theoretically at least, the new committee will have authority over all other agencies 
now dabbling in the problem, and the man who heads it will be virtually “czar’’ of the lum- 
ber industry. . . Critical lumber shortage is chief reason for creating new committee, but the 
chairman's job is apt to be even bigger than first expected. Probably it will include consid- 
erable authority over other phases of building industry, and the man who gets the job is apt 
to be labeled “construction coordinator.” .. A late flash at press time indicates the job has 
been offered to Hugh Potter, president of the River Oaks Corp., Houston, Texas, and a former 
president of the National Association of Home Builders. In a special telegram, S. Lamar For- 
rest, president of the National Retail Lumber Dealers Association, has urged Mr. Potter to 
accept. 





DOWN PAYMENTS ON BUILDINGS—The government is still considering a required down 


payment of 35 percent on the sale of existing properties, but reports indicate that new con- 
struction will be exempt from the 40 percent down payment which was rumored some time 
ago 





CONSTRUCTION ACTIVITY IN JUNE—New construction activity in the United States dur- 


ing June 1945 amounted to $403,000,000, a four percent increase over May and a 19 percent 
increase over the $340,000,000 level of June 1944, WPB:has reported. 





PRIORITIES MORE PLENTIFUL THAN MATERIALS—With some 61,500 privately-financed 


houses now under construction, priorities for 73,000 more are in the hands of builders for 
future construction, according to the National Housing Agency. NHA already has pro- 
grammed an additional 48,000 privately-financed houses for which priorities are now avail- 
able. In addition, the agency has the authority (under the current WPB program determi- 
nation) to issue 98,000 more priorities before January 1... All that remains is for the build- 
ers to secure sites, make plans, obtain materials—and get the houses built. 





BOYD STUDIES EUROPE’S LUMBER NEEDS—Exports of construction lumber to Europe 


during the remainder of 1945 need not be more than two to three percent of United States 
lumber production during this period, J. Philip Boyd, director of the lumber and lumber prod- 
ucts division of WPB, has stated in a summary of available lumber supplies in Europe... . 
Boyd has just returned from Europe, where he traveled as head of a special U. S. Timber 
Mission composed of WPB and FEA officials. Purpose of the mission was to evaluate 
European lumber requirements and their relation to United States supplies . . . Boyd has 
revealed that there is almost enough lumber in Europe to take care of the most urgent re- 
habilitation needs. The peak of construction needs will not be reached until the transporta- 
tion system can be reestablished, which may be sometime next year. Apparently there are 
fairly adequate lumber supplies in Europe, but their distribution’ on the continent wiil be 
retarded until transportation is available .. . Mr. Boyd's encouraging report will do much to 
diminish the “lend-lease lumber scare’ which has. plagued this industry. He emphasized, 
however, that even with the more favorable European situation there will not be sufficient 
lumber immediately to satisfy all building needs in this country. Military requirements for 
lumber in the Pacific continue high and total requirements for the armed forces have not 
diminished. 
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‘“Hollymade” quality, craftsmanship, per- 
formance and beauty are of the finest. All 
‘“*Hollymade” door sets have these out- 
standing features: 





1. CONSTRUCTION ... ‘‘Hollymade”’ Tubular 










































Late Bu 
Latchsets are simple and of compact design, 7-— 
and made of the highest quality materials. Washing 
2. INSTALLATION. . . They are designed to 
permit installation in one-third the usual time. 
There is no necessity for deep mortising. lumber 
The Wo 
3. OPERATION .. . Doors are opened and Asphalt 
closed with a positive easy action. No -_ 
complicated parts to get out of order. eed & 
New Hi 
The aboy 
; e Inside | 
is quipped y; atchset both ;: 
device. With locking Si ‘nN mo dern News a 
saa ing ©ONStruction Merchan 
for replacement. New Pr 
lumber 
Names i 
Obituari 
The ‘‘Los Angeles” Design is finished in Ivory or Bla 
. plastic material molded around knurled metal insert. It ha 
~ unusual strength and will not chip, crack or shatter 
“LOS ANGELES’’ Design Plastic door knobs never tarnish. 
Latchset No. 91/, .. 2” Plastic Knobset a 
Laminated steel face. —_ 
THE SIMPLICITY OF CONSTRUCTION No bolts or screws WILLIAM 
required in construc- WM. s. 
OF HOLLYMADE LATCH AND LOCKSETS tion. . + 10 
: BARBARA 
SPECIFICATIONS 
Case %” Reversible Back Set 2%” ——__ 
Strike 2¥%,” x 1” Front 214” x1” 
Latch Bolt 7/16” Throw ; 
Latch Bolt Easy Spring Knob Return Spring RenttsHn 
Gives smooth action Insures positive oma. 
when door is closed. knob action. TORK “10 
5. @ 
: INGTON | 
é All ier.‘ 
a Annu2) 
PACIFIC PLASTIC AND MANUFACTURING CO., INC. =| jim 
a T a 3 
Ameri: 


4865 EXPOSITION BOULEVARD e LOS ANGELES 16, CALIFORNIA 
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Big League Competition 
A Postwar Certainty 


That other lumber dealer down the street or 
in the next town may be competition—but the 
prime postwar competition for all lumber dealers 
will not be other lumber dealers. It is a mistake 
to think so or to make plans on such a premise. 


One of the most powerful competitive threats 
in postwar years will emanate from the manufac- 
turers and distributors of automobiles, appliances 
and a myriad of modern conveniences who will 
all make a powerful bid for consumer dollars. 
Many of those dollars have already been ear- 
marked for home building and improvements. 
They are dollars that should go to retail lumber 
dealers. And they will—provided that the dealers 
do a better mechandising job than this powerful 
outside competition. 


But there is still another source of competition 
that is even more direct and more significant. It 
stems from other retail outlets who will merchan- 
dise standard lumber yard items. Chain stores, mail 
order stores and some department stores will be 
in the front ranks of this competitive echelon. 
This is not fantasy but cold, sober fact. Some of 
the retail stores of the big mail order houses are 
already selling not only hardware and paint but 
also lumber and a complete line of building ma- 
terials. 

The Nation’s lumber dealers should feel highly 
flattered. It might be construed as a compliment 
that so many progressive firms are interested in 
getting a share of the profits that lumber dealers 
expect to make postwar from their chosen voca- 
tion. It proves that lumber dealers are in one of 
the most promising enterprises of all the vast op- 
portunities that this Nation offers to initiative and 
private enterprise. But feeling complimented about 
such a development might prove to be false 
optimism. 

The great retail lumber yard system of the 
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Nation is like a sprawling giant—a Gulliver who 
fell asleep in his house. While he was sleeping 
thousands of Lilliputians were busily moving about 
his premises removing portions of his most pre- 
cious possessions. His roofing business, insulation, 
weatherstripping — yes, even some of his home 
building business—was taken away and put to 
good use by others who were comparative new- 
comers to the field. 

Today this sleeping giant — the Nation's retail 
lumber dealers—is stirring about. In the gloom 
the giant is beginning to see the portions of his 
lifetime possessions being removed and put to 
profitable use by others. Some of his products and 
services that have been set up as part of the mer- 
chandising service of other retail outlets are being 
sold and promoted in a manner the giant never 
thought was necessary to get the most out of them. 
These developments are irritating—but we'll have 
to admit that they have been educational. 

Fortunately the giant has awakened in time. 
With fresh ideas and new vision he is preparing to 
protect his own. With modernized yards and 
stores, with better merchandising methods, he can 
stay well on top of the competitive scramble. 

The Nation's retail lumber dealers have a sell- 
ing job to do. They have been put on the defen- 
sive by attacks from all sides, some of which have 
gone so far as to claim that the prewar system of 
distributing lumber and building materials is out-,- 
moded and unnecessarily expensive. ~ 2 

That is why the trend today among progressive 
retail lumber dealers is toward modernization, not 
only of the lumber yard premises, but of merchan- 
dising methods. The public must be sold on the 
fact that the retail lumber yard is the home con- 
struction and building service headquarters of the 
community. The point must be stressed, that when 
builders or homeowners deal with their lumber 
dealer, they can gét all the services and materials 
required under one roof by contacting one indi- 
vidual. 








Lumber Dealer Can Meet Postwar 
Competition With Modern Store 


In this special design, simplicity and eye appeal are 
combined to create a pattern for successful retailing 


OST LUMBER dealers know only 

too well what will be the major 
sources of their postwar competition. 
Chain stores, appliance stores, and de- 
partment stores all will vie for at 
least a portion of the lumber dealers’ 
business. Some of the retail stores of 
the big mail order houses are selling 
not only hardware and paint but also 
lumber and a complete line of build- 
ing materials. The location of these 
stores on the main street of town, 
handy to the housewife and her hus- 
band while they are shopping for 
other things, means that in many 
cases the lumber dealer will suffer 
at the hands of this competition, un- 
less he chooses a shopping district 


By L. MORGAN YOST, AIA 


Associate ‘Editor, American Lumberman 


location, and uses it to best advan- 
tage. 

On these pages is shown a modern 
retail store for the lumber dealer. The 
design of this store was formulated 
on the supposition that the lumber 
yard would be in the more or less 
usual trackside location, which is not 
always the best location for a store. 
Therefore, a separate sales store is to 
be established in a strategic position 
in the main shopping center. The 
selection of this location should be 
made only after considerable study. 
Traffic counts should be made to see 
how many people pass the location 
and would be potential customers. The 
ever-increasing problem of automobile 
parking should be well considered. 


Many customers are lost because park- 
ing is too great an annoyance. 

Through traffic is of little impor- 
tance. It is the automobile traffic that 
will stop, and the pedestrian traffic, 
which will make a location success- 
ful. 

Do not try to avoid competition by 
choosing a location away from com- 
peting stores. You may get many more 
customers by being in the same neigh- 
borhood with other stores handling 
similar merchandise, as a person start- 
ing out to buy a certain item will nat- 
urally park his car or center his 
shopping in a location where there 
are many possibilities for the pur- 
chase of that particular item. 

Given this competition, the next 
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SPECIAL SALES ITEMS 


SEASONAL AND 
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" 
SCALE \% = ONE FOOT 


This diagram shows the interior layout of the modern store, and the appearance of the “front” is 
pictured on the opposite page. Notice how all the display elements have been blended into an 
efficient arrangement, making the store a real “machine for selling.” Yet a large degree of flexibility 
has been retained, and the displays can be shifted to meet seasonal requirements. As indicated by 
the red “vision lines,” a person on the sidewalk can see practically everything within the store. When 
walking to the sales counter, a customer is exposed to a wide variety of well-displayed merchandise. 
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step is to design the store to be suc- 
cessful in the competition. Our store 
is entirely open on the front. It is 
easy to see into it and to go into it. 
Ideally, we would have no store win- 
dows whatsoever, but would merely 
put a roof over our display area, and 
open the entire front to the street. 
Unfortunately, this is impractical, and 
we do the next best thing. We mini- 
mize the store “front” idea, and treat 
the entire inside of the store as a 
display, open to the street, merely in- 
stalling glass as necessary for protec- 
tion. Notice that the angle of the 





Displaying board insulation and wallboards 
is always a problem for retailers. Small 
pieces of boards used on the counters be- 
come soiled from handling and, even when 
new, fail to reveal the full attractiveness of 
the product. Wall displays like that shown 
on the left, however, have boosted sales for 
dealers who have tried them. A display like 
this can be installed in the modern store 
described in this article. 


glass gives the customer the feeling 
that he is entering the store even 
before he is through the door. The 
same ceiling which covers this re- 
cessed entrance extends into the 
store, further to enhance the feeling 
that the glass is not a barrier. An- 
other advantage is that the angle of 
the glass naturally starts a passerby 
in the direction of the door, and the 
traffic line, formed by a different color 
concrete in the walk, helps with this 
directional feeling. 

The sight lines shown in red on the 
plan indicate that the layout of the 

































































This artist's conception suggests what can be done in preparing an attractive wall display for 

lumber, flooring and mouldings. The modern store described here allows wall space for a 

panel such as this. It can be made of major interest by showing a varied selection of wood 

species and cuts. Each sample should be marked to show its price per lineal foot. The gen- 
eral layout shown here can be adapted to fit local needs. 


24 





This store was designed primarily 
for the main shopping district, but 
the editors believe that its useful- 
ness is not restricted to such a 
location. This store might be suc- 
cessful in any part of a small town 
or in the outlying districts of a 
larger city. If the site is favored 
with pedestrian traffic, this attrac- 
tive store should draw customers. 











interior of the store has been studied 
from the viewpoint of the passerby 
or window shopper. Immediately in 
front of him, and on the same level, 
is an open floor area for the display 
of unpainted specialties, make-it-your- 
self items, and seasonal merchandise 
such as garden equipment, arbors, trel- 
lises, flower boxes, sand boxes, dog 
houses, and similar merchandise, 
which most every householder is go- 
ing to want sooner or later. 

Looking past these items, the win- 
dow shopper sees the end of each of 
the display counters, hardware, paints 
and brushes, tools, glass and mirrors, 
and floor coverings. Thus, from the 
window he can see what is on display 
at the very rear of the store. Hanging 
racks are arranged on each sales 
counter to whet his curiosity. 


Logical Arrangement 


THESE counters are also arranged 
in a logical sequence of sales. A per- 
son buying an unpainted piece of fur- 
niture is naturally a good prospect for 
paints and brushes, so that counter is 
adjacent. He will also want hinges 
and knobs for doors, so the builder’s 
hardware counter is also convenient. 
The same with the counter for tools. 

To the right as you look at the store 
is a display window with a raised 
floor. A curved background of plywood 
contrasts the special displays placed 
there with the general displays in the 
rest of the store. Seasonal displays of 
insulation, paint, storm sash, screen 
windows, kitchen cabinets, gardening 
supplies, even snow shovels and such 
things, can be placed there to re- 
ceive special attention from the pass- 
ersby. Even this background does not 
completely enclose the display win- 
dow, but, as can also be seen by the 
sight lines, it is arranged so the 
viewer, looking at the special display, 
will automatically see into the store 
before he goes on. 

By gaining the attention of the pros- 
pective customer, and allowing him 
to see the entire inside of the store, 
any resistance to his coming through 
the door is nullified. As he comes in, 
he is confronted with a special display 
which is not readily seen from the 
street, and, therefore, it becomes more 
interesting to him. Should he enter 
the store without pausing at this dis- 
play, it is again in his line of sight 
as he leaves, and many sales can be 
made by pointing out the special dis- 
play as the salesman says goodbye 
to the customer. 

Inside the store, the left wall is 
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devoted to cabinets, breakfast sets, 
mantels and the like, and further to- 
ward the rear, a display of sash, 
stormsash, then doors of all types, 
interior and exterior screendoors and 
stormdoors arranged on a rack, so 
that any one can be shown to the 
customer. 

On the right wall of the store is the 
building material display, beginning 
with plywood, then wallboard, then in-- 
sulation and wall materials, and lastly, 
roofing. On the rear wall adjacent to 
this materials display is a large 
sample panel with short lengths of 
all types of moldings and lumber 
samples. Even such common items as 
two-by-fours and ordinary shiplap are 
displayed in short lengths and iden- 
tified, so the novice can have no hesi- 
tation in ordering. 


Location of Counter 

THE SALES counter is placed in 
full command of the store, and the 
customer coming in to pay a bill can 
easily see the sales counter. However, 
its location at the rear means that 
anyone going to the sales counter 
passes all the other displays, and is 
exposed to the merchandise. The office 
is not. intended as the main office of 
the yard, but merély as a sales office 
for this particular store. 

The stairway leads down to a base- 
ment stockroom for many of the 
smaller items. It would probably work 
out that the larger items would be 
stocked at the main yard, and de- 
liveries would be made directly from 
there. 

In general it may be said that the 
old theory of store design, that of a 
flat front, no longer serves the pur- 
pose of retail merchandising. The idea 
of a store “front” should be a thing 
of the past. The store itself should 
be seen from the street, and the easier 
the design of the store makes this 
transition from street to store, the 
more successful that store will be. 





L. Morgan Yost, AIA, is an experienced archi- 
fect and an associate editor of American 
lumberman. In recent years he has made a 
comprehensive study of merchandise display 
and its relation to dern retailing. The 
Store described here is one of his designs, 
Prepared exclusively for this magazine. 











The Wonder Material 
for Future Building 


By JIM STEVENS 


ARVIN SHARPE, prominent dealer 
of Appanoose, Iowa, had me wor- 


| ried. He’d listened most politely, 


laughing at the right spots, while I 
sounded off with a couple of yarns on 
Paul Bunyan and the Blue Ox, and 
now he was talking. 

First off, Mr. Sharpe informed me 
he hadn’t made a call at a sawmill, 
shingle mill or plywood plant in Ore- 
gon or Washington. 

“Not interested,” he said. “Been so 
long since I’ve seen a sliver of any 
of their products I’ve forgotten what 
any of them looks like. Gosh, I’ve 
even forgotten the names of the prod- 
ucts. Anyhow, it’s the building ma- 
terials of the future, for the dream 
homes of the future, that I’m inter- 
ested in. 

“Materials like this here rebmul, 
now.” Mr. Sharpe cocked an anxious, 
inquiring eye at me.. “I wonder if 
you could help me to track it down. 
I’ve heard of it being used in a num- 
ber of places in Iowa but I could never 
locate any. Most builders and dealers 
agreed a lot of it was made some- 
where out here on the West Coast. 
‘Wonderful rebmul!’ said one and all, 
of this building material. ‘Rebmul 
can’t be beat,’ they said. Could you 
help me to locate some?” 

I had to admit that rebmul and I 
were strangers. “Never even heard 
the name before,” I confessed. 
“What's it like?” 

“Rebmul is wonderful,” said Mr. 
Sharpe soulfully. “Oh, for some!” 

Parvin Sharpe was, I soon realized, 
a survivor of those forgotten men— 
salesmen. He went right cn talking, 
and the first thing I knew I was drawn 
into the orbit of rebmul wanters, al- 
though I’d never seen it to know it 
or heard of it before. 

“Rebmul,” said Mr. Sharpe, “is a 
material that can be sawed, turned, 
chiseled, carved, bolted, screwed, 
glued, bent, bored, sanded, stained, 
colored, painted, impregnated and 
hardened.” 

“Glory be!” I exclaimed. “Sounds 
like one of those postwar dreams, sure 
enough!” : 

“I know rebmul is real,” Mr. Sharpe 
asserted. “I’m bound to track it 
down. Yes, sir, rebmul is light in 
weight for its strength. Strong as 
steel, pound for pound, strong enough 
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to support hundreds of times its own 
weight. Yet it is so doggoned work- 
able it can be worked by hand, or it 
can be worked on a manufacturing 
production line with simple ma- 
chines.” 

“You are trying to show up my Paul 
Bunyan yarns,” I accused. 

“I’m talking straight and true,” said 
Mr. Sharpe, with a steady eye, “when 
I say rebmul has natural insulation 
qualities hard to beat, in strips or 
panels. It withstands weathering of 
sun, rain, snow and sleet, and is warm 
and somehow loving to the touch——” 

“You’d better look for rebmul in 
Hollywood,” I broke in. 

“Tm talking about a building ma- 
terial,” said Mr. Sharpe reprovingly. 
“Rebmul holds up under foot for floor- 
ing, resists abrasions from family traf- 
fic and furniture moving. Rebmul never 
rusts. It even holds its strength in 
fire longer than steel does. Why, 
from foundation to roof, you can build 
a whole house or a barn, or just about 
any kind of structure you want to 
name, all and entirely from rebmul!” 

“IT give up,” I said feebly. ‘You’ve 
got a customer for rebmul.” 

Parvin Sharpe let me rest for a min- 
ute or two, and while I did I kept 
thinking that there was nothing this 
timber country had greater needs of 
than more power to its sales man- 
agers, which meant more field work, 
more literature, and above all more 
products advertising by the forest 
products industries of the region. 

Men like Mr. Sharpe were potential 
sales agents and advertisers for our 
woods, as well as just distributors for 
them all through the country. Our 
forest industries needed to give these 
able business men sales tools and 
advertising helps as well as to sup- 
ply them with forest products to re- 
tail. 

But now there seemed to be no 
more hope for anything of the kind. 
All that Parvin Sharpe was interested 
in was rebmul—and if many dealers 
were like him——. 

“Don’t look so bothered, bud,” Mr. 
Sharpe finally spoke up. “It’s like 
this about that wonder material. As 
I said, I’d even forgotten the names 
of the building materials you make 
cut here. It just came to me, I got 
this one backward—and ‘rebmul’ 
spelled backward is ...... * 


. 


able. 


~ 


Variation in color will make a long expanse of roof brighter and attractive. 


Asphalt S 


O MAKE PROPER recommenda- 

tions for use and application of 
asphalt shingles and roofing, it is es- 
sential that lumber dealers understand 
the product. The basic and principal 
element in asphalt roofing is, of course, 
asphalt. Since it is not practical to 
apply asphalt to buildings in its nat- 
ural state, there first had to be devel- 
oped a material with toughness and 
strength that could absorb asphalt and 
on which layers of asphalt could be 
built up. The result, after years of 
research and experimentation, is the 
strong fibred highly absorptive roofing 
felt that forms the basis of present- 
day asphalt roofing. 


hingles and Roofing 


Background facts on raw materials and manufacture of the 
products along with information on application that will make 
it easier to discuss the subject and answer customer questions. 


The principal ingredient of modern 
roofing felt is selected rags reinforced 
by other types of fibres. Thoroughly 
felted together, these are pressed out 
and dried between huge steam-filled 
cylinders. The roofing felt starts on 
its way through the asphalt roofing 
plant as a continuous sheet rolled 
tight on a giant spool. It is first com- 
pletely saturated with a hot asphalt 
saturant. 

After the felt is thoroughly satu- 
rated, the saturant must be sealed in 
by coatings of heavier asphalt applied 
to both sides. Here again research 
and experience have given asphalt 
roofing longer life by developing a 


coating that will retain the saturant 
for the greatest length of time. 

A good felt, thoroughly saturated 
and coated with laboratory controlled 
saturant and coatings, produces 
smooth asphalt roofing. 


Producing Asphalt Shingles 

FOR THE production of asphalt 
shingles and mineral surfaced roll 
roofing, the process remains approxi- 
mately the same except that the top 
coating of asphalt must be such as to 
hold firmly the colored mineral gran- 
ules which are imbedded into it while 
still hot. After the granules have been 
applied, the great sheets of roofing 
move to a section where they hang 
in deep loops for cooling and drying 
before proceeding to the cutters. 

Despite war problems, the high qual- 
ity of all raw materials going into 
asphalt roofing has been consistently 
maintained. Production of asphalt has 
continued without interruption and its 
quality has continued to meet the rigid 
tests and high standards of the indus- 
try and the U. S. Government. 

Research is being carried on con- 
stantly and industry chemists, not sat- 
isfied with the slow weathering process 
of nature, have devised a weathering 
machine—the Weatherometer—to imi- 
tate and speed up the effects of sun and 


The unusual thatch effect on this large home 
was obtained by judicious use of asphalt 
shingles. 
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rain so that the wear of years can be 
observed in a few months. Modern 
asphalt roofing is especially engineered 
for each type of job for which it is 
ntended and it behooves the dealer to 
advise customers as to proper type 
or specific uses. 


Recommend Correct Roofing 

THE FIRST step toward satisfying 
roofing customers, then, is the choice 
of the right roofing for the building 
considering the size of the building, 
the height, pitch, and area of the roof. 
There are other factors to consider to- 
day also. What is the building to be 


used for and how permanent is it? Left: Tiered-up racks for storing asphalt shingles. Right: The weatherometer, used by asphalt 
is it a temporary building that will 


roofing industry research engineers that subjects roofing samples to years of weather-wear in a 
be rebuilt or enlarged when more lum- few hours. Hottest sunlight, driving winds and rain as well as extremely cold temperatures seek 
ber is available? out flaws in the product. 

Shingles may be used on any roof 
which has enough slope to insure good 
drainage. Shingles for a roof with 
slight pitch should be selected to pro- Below: After being thoroughly saturated with asphalt saturant, a sealing coat of heavy asphalt 
vide maximum headlap and at least is applied to both sides. 
double coverage. In higher-than-nor- 
mal wind areas, heavier weight roof- 
ings should be used, and laid with 
minimum exposures. Longer roof life 
may be obtained by the use of satu- 
rated felt or saturated and coated pa- 
per laid under shingles. 
Choosing Roof Colors 
IN recommending roofs for homes 
there is the factor of color to consider 
a factor that is increasing in recog- 
nition from year to year. It is well 
to spend some time with a customer 
on the choice of the right color for 
the roof. Here are some important 
considerations: Is the roof viewed 
against a hill? Against water? Is 
seen looking down? Looking up? 
Blue, brown and red roofs look well 
against sky or water. A free choice 
of colors may be made when the house 


Below: Fed through a long series of steam- 

filled cylinders, pulp made from the raw 

material is pressed into tough, porous sheets 
of felt. 
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is placed against a background of 
trees. Bright-colored roofs are good 
in tree shadows or in the shade of 
taller buildings. The colors of neigh- 
boring houses should be taken into 
consideration also. Houses can be 
made to appear taller by the selection 
of a bright roof. Roofs of deeper 
color, with: trim or shutters painted 
the same color, will make houses ap- 
pear lower. 

On any house or other building, the 
use of thicker, heavier shingles will 
add beauty by providing rich, deep 
shadow lines, an effect always sought 
by architects and decorators. It is 
easy to enrich the appearance of a 
building, too, by the use of roofings of 
unusual patterns and rich textures or 
by contrasting the roof to the side 
wall color. On the other hand, by 
choosing a shingle of simple pattern 
and texture, or by harmonizing the 
side walls with the color of the roof, a 
restrained effect can be achieved. 


Farm Building Roofs 

THERE ARE also a few general rec- 
ommendations on the choice of roof- 
ing for farm buildings. The problem 
of combating windstress is far more 
serious on the large, exposed area of 
a barn than it is on an ordinary build- 
ing or home. Extra precautions must 
be taken to make sure that the wind 
does not blow under the shingle tabs 
to loosen any of the strips or courses 
from the roof deck. Here it has been 
found advisable to provide extra wind 
resistance by additional anchoring at 
the butts. 
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a period of time. 
STORING: 


building. 


product. 


stock fresh. 


feet high. 





CARE OF ASPHALT SHINGLES AND ROOFING 


In handling asphalt shingles and rolls, packages should be lifted by 
placing both hands underneath; not held by the wires or boards. 
Packages should never be thrown or dropped, and no hooks should 


Roofings should be kept away from furnaces or heat of any kind, .from 
kerosene, gasoline, and paint cans or other containers which are likely 
to spill. Plastics, however, should be kept in a warm place. 

Roofing materials should not be allowed to stand in damp, moist 
If packages become wet accidentally, 
they should be opened and dried out promptly. There is an essential 
difference between roofing material on the roof, where it can dry out 
readily and material which is allowed to remain wet in the package for 


Materials should be stored indoors, out of the weather, in a cool; dry 


it is advisable to have two adjacent storage spaces for the same color 
In this way stock can be rotated—fresh material stocked in 
one space and deliveries made from the other until that space is empty. 
Regardless of how it is handled, some system should be devised to keep 


Shingles should always be stacked flat with 2x4’s or some other 
suitable material underneath the bottom row to insure ventilation. 

Shingles must not be stacked too high. The controlling consideration 
is how much weight the bottom shingle of the pile will stand. Experi- 
ence has shown that shingles should be piled not more than 3 to 3! 


Roll roofing should be stacked on end—never more than two high. 
Where rolls are of very small diameter, 6 inches or less, a rope may be 
tied around the upper course to prevent toppling. 

Where it is necessary to store roofings outside at any time, they should 
be stacked up on skids and well covered with tarpaulin or scrap roofing. 








Three principal types of lock shin- 
gles are available: (A) the interlock- 
ing type, where shingles lock one with 
another to provide a wind-tight sur- 
face; (B) the mechanical staple type 
where shingles are fastened together 
by metal fasteners as well as to the 
roof; (C) the cement anchored type 


These are before-and-after photos of the 

kind of jobs that are being done so fre- 

quently now with the specially designed 
asphalt siding. 






























where plastic cement is applied be- 
neath the exposed tabs, anchoring them 
to the under layer. The first men- 
tioned type, interlocking shingles, is 
one involving shingle design. While 
the basic principle of interlocking re- 
mains the same, many individual pat- 
terns are on the market reflecting the 
ingenuity of different engineers and 
designers. The other two develop- 
ments, the stapled type and the cement 
anchored type, are variations in the 
technique of locking. 

One of the important advances in 
asphalt roofing for barns has been 
the development of 19-inch selvage 
edge mineral surfaced roofing. Here, 
actually, is a “built-up” roof for the 
farm. It is laid in hot asphalt or 
applied with cold asphalt cement, leav- 
ing a 19-inch lap and 17-inch exposure 
to the weather. The 19-inch selvage 
edge roofing is not recommended on 
inclines of less than 3 inches per foot. 
On inclines of 3 inches to 6 inches 
per foot it should be applied horizon- 
tally, parallel with the eaves. On in- 
clines over 6 inches to the foot it 
may be applied vertically—up and 
down—with laps facing away from 
the prevailing wind. 


Roofing Smaller Buildings 


ON OTHER farm buildings there 
are also some important general rec- 
ommendations on the choice of roofing. 
If smaller barns reach story and a 
half height with hay or feed storage 
or if the poultry house runs to two 
or more stories, choice should follow 
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the recommendations above for barn 
roofs—locked-on type shingles or the 
19-inch selvage edge roofing. If the 
hog houses, poultry houses, loafing 
barns, and feeding sheds are of the 
more standard one-story variety—and 
if they are relatively permanent—it is 
recommended that first choice be a 
good grade and weight of some stand- 
ard asphalt strip shingle. If the build- 
ings are low or small, if they are tem- 
porary, or if low cost is essential to 
their paying their way, then a good 
grade of asphalt roll roofing is recom- 
mended. 
Roof Deck Must Be Sound 

TO AVOID complaints on roofing 
jobs, the dealer should make sure that 
the roof deck is sound and tight, 
whether roll or shingle roofing is to be 
applied. If applying over an old roof, 
the surface should be smooth and free 
from bumps—all holes covered. If 
building with new lumber, the dealer 
should make sure it is properly sea- 
soned and that tongue and grooved 
or shiplap boards are used if possible. 
If used lumber is used for the building 
it should be matched up as well as 
possible and then strips of roll roofing 
with plastic cement should be used to 
cover large cracks and holes. A 
tight deck cuts interior wind pressure 
and helps insure a strong roof. 

A good many of these same rules 
apply to the application of asphalt 
roll sidings on homes and other build- 
ings. Especially designed asphalt 
roll sidings are available in various 
patterns where it is desired to carry 
the effect of brick or stone. 


Suggestions in Roll Roofing 

WHETHER applying asphalt shin- 
gles, 19-inch selvage edge roofing or 
roll roofing, the manufacturer’s in- 
struction sheets should always be lo- 
cated first and the suggestions therein 
adhered to. In laying roll roofing, 
the following general recommenda- 
tions should be observed: It is im- 
portant in cold weather that roll 
roofing be warmed before unrolling. 
Keeping it in a warm room for 24 
hours is sufficient. Always unroll and 
allow roofing to flatten itself out be- 
fore applying. Care must be taken to 
Space nails closely enough to insure 
firm nailing. Never allow nails to 
penetrate through roof decks. All laps 
should be tightly sealed with lap ce- 
ment. Roofing must be smoothed out 
as it is nailed and cemented. All nail 
heads should be covered with asphalt 
lap cement. 

Volunteer Information 


WHEN customers come into your 
yard to order shingles or roll roofing, 
it is wise to talk with them about 
where they will use the material they 
are purchasing. Many times you may 
be instrumental in helping the cus- 
tomer avoid faulty use and application. 
In other instances, a little informa- 
tion on what sort of a job is to be 
done will provide opportunities for the 
Sale of more material, even if it is 
nothing more than a few accessories 
to make the job easier and longer- 
lasting. 
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BUILDING ROUNDUP 


By J. F. SCHAFFHAUSEN 


types of insulated construction 

long before building material 
dealers sold it commercially. Ice 
house walls and ceilings spaces were 
filled with sawdust, wood shavings or 
ground-up corn cobs so that the ice 
cut on the pond or river could be held 
over for use during the following sum- 
mer. Vegetables were stored under- 
ground or in pits covered by heaps 
of straw and earth to keep them from 
freezing. Hay was stored overhead 
in the barn to help keep cows warm 
and straw lofts were used to help con- 
trol moisture in poultry houses. All 
of these makeshifts worked fairly 
well, but farmers realized that some- 
thing was wrong with what they were 
doing, because ice houses mysteriously 
burned down, the framework of barns 
and storages rotted out and many 
crops in storage froze. 

As commercial insulations came on 
the market, many farmers abondoned 
the homemade insulations in the hope 
that these manufactured insulations 
would solve their problems better. 
From literature, farmers learned 
about vapor sealing and venting of 
insulated spaces, but few really un- 
derstood the problem. Some of the 
more progressive ones in potato and 
fruit country discussed it with their 
material dealers and installed what 
they thought was adequate vapor seal- 
ing. Actually, it was not a vapor 
seal, because only certain types of 
specially treated building papers or 
felts are entirely vapor proof. 

Because so many farmers installed 
commercial insulation improperly in 
the past when they thought they 
were doing it right, many failures re- 
sulted and in some areas farmers are 
reverting to homemade insulation be- 
cause they figure that if the com- 
mercial stuff doesn’t work better than 
farm produced materials, why spend 
good money for it. To correct this 
situation it is important that all 
dealers know what products offer a 
good vapor barrier for farm use and 
that they recommend the proper ma- 
terial. The postwar farm market for 
insulation may be seriously curtailed 
in many places if the prewar guessing 
about vapor barriers is allowed to 
continue. j 

All animal shelter buildings provide 
severe moisture conditions but it is 
in potato and fruit storage buildings 
that moisture conditions are the se- 
verest. Few authorities have agreed 
in the past on how these potato and 
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fruit storage buildings should be in- 
sulated. However, Alfred D. Edgar 
of the U. S. Department of Agricul- 
ture and Thomas E. Long of the 
North Dakota Agricultural Experi- 
ment Station have summarized the 
latest scientific knowledge in their 
joint circular “Insulation for Potato 
Storage Houses.” In it they point 
that any insulation that gets wet 
loses its insulating value. This damp 
or wet condition so common in stor- 
ages is due to water vapor passing 
through the walls and condensing in 
the insulation. If a proper vapor bar- 
rier is used to prevent this passage of 
vapor, no dampness will occur. They 
point out however, that even a care- 
ful application of a good vapor bar- 
rier under farm conditions may be 
sufficiently faulty to allow some pas- 
sage of moisture. Because of this, 
they advise venting all'insulated areas 
in addition to protecting it with a 
vapor barrier. This can be accom- 
plished best by placing adequate sized 
louvres or ventilators in both gable 
ends of a building above the line of 
insulation. These louvres should be 
left open both summer and winter to 
carry off what little moisture gets by 
the vapor barrier. 

Frequently the inside lining material 
of a building is nailed directly to the 
underside of the raftersjand the space 
between the lining and the roof boards 
is filled with insulation up to the 
ridge. This type of construction has 
the disadvantage that it cannot be 
vented with louvres and therefore 
should not be encouraged. Where it 
does exist, breather holes can be bored 
in the plate and openings left under 
the ridge to insure some movement of 
air through the insulation. 

Where board form insulation is used 
as a lining material for storages, it 
is necessary that the exposed surface 
on the inside of the storage building 
be vapor proofed. Few boards are 
adequately vapor sealed at the factory 
for farm storage conditions. Only on 
rare occasions will farmers apply a 
vapor barrier paper over insulating 
board where it is exposed and liable 
to become punctured. There are some 
asphalt paints that will vapor seal in- 
sulating board to meet such condi- 
tions. All dealers should find out from 
the manufacturer of the insulating 
board they handle what asphalt paint 
is recommended to vapor seal the 
board. Then it is important to stock 
some of this material for farm cus- 
tomers, 
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GOOD PROFIT In 
Insulation Jobs in Public Buildings 


66 EAL ESTATE AND _ BUILD- 
INGS go together,’ says C. F. 
Crane, of Page & Crane Lumber Co., 
Clear Lake, Iowa, one of that state’s 
oldest and best-known lumber dealers. 
“It’s a natural for a lumber yard.” 
He has been active in the development 
of Clear Lake for 52 years, laying out 
additions and erecting homes and lake 
cottages. In his capacity as one of 
the town’s pioneer developers, he 
would buy blocks of real estate and 
build several homes. As soon as these 
were sold, he built three or four more. 
Many of them he designed himself. 

“We believe in going out after 
business. We don’t wait for it to ma- 
terialize and come to us. We work 
with all our local carpenters and con- 
tractors and cooperate with them as 
closely aS we can.” 

Mr. Crane started with the firm, 
then Page & Hill, in 1893, as a yard- 
man, at a salary of $35 a month. The 
following year he became a member 
of the firm, and the name was changed 
to Page & Crane. He has always had 
a reputation as a hard worker. His 
friends report that he could be found 
regularly in the yard at 6:00 a. m. un- 
loading lumber to get it out. Wars 
and depressions have not appreciably 
affected the steady growth of the com- 
pany’s business. 


Home Service Headquarters 


ASKED how the yard had gradually 
come to be recognizfled as headquar- 
ters for home construction, Mr. Crane 
said, “I think personal contacts have 
been the chief factor. When you live 
in a small town for more than fifty 
years, you get to know a few people.” 
Sixty to seventy per cent of all new 
homes in town are Page & Crane jobs. 
Most are popular priced dwellings, hut 


30 


lowa dealer not only developed nice business on 
home insulation but sold insulation jobs in his 
town’s schools, churches and other large structures. 


Written Under the Direction of 


H. K. LANGE 


some have run to $15,000 and $25,000, 
a good price in a town of 4,000. 


Consistent Advertisers 


DIRECT MAIL, newspapers, and 
the radio keep the yard before the 
public. A considerable amount of di- 
rect mail advertising is supplemented 
by advertising in the Des Moines Sun- 
day newspaper and the local daily, in 
which Mr. Crane has for years edited 
a column of personal notes about his 
customers, jokes, and seasonable sales 
items. The town presents a radio pro- 
gram called “Clear Lake on the Air,” 
explaining why Clear Lake is a better 
place to live. Page & Crane tie in with 
this continuously. 

When new home building was halted 
at the war’s beginning, Page & Crane 
hit on insulation as one of the items 
on which to base hopes for keeping 

elias sales volume up. Among other things, 
they not only developed a nice run of 
home insulation jobs, but went after 
large buildings, such as_ schools, 
churches and business structures. 

Insulation has been a profitable item 
with Page & Crane, and they have in- 
sulated all the largest buildings ‘n 
town. These include the three Clear 
Lake public schools, two other schools, 
the town library, a business building, 
apartments, a parsonage, aS well as a 
large number of dwellings. 

Page & Crane were one of the first 
yards in Iowa to stock vermiculite fill. 
It came to their attention in 1936, 
when a new high school was built. 
Heat for the building was supplied 
through an underground steam line 
from the old school about a_ block 
away. To save heat loss in the col- 
duit, the engineer specifled vermiculite 
fill insulation. “That gave me af 
idea,” said B. C. Myhr, yard manager, 
“I thought if it was good for that kind 

B. C. Myhr, Manager of insulation, it would be good for 
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attic jobs, too. So we went after in- 
sulation business, and put on quite a 
campaign that first year.” 


Work Closely With Contractors 


“WE HAD large advertisements in 
the local newspaper, with a picture of 
the high school and an apartment 
building we had insulated, and got a 
lot of house jobs before the year was 
over. The next two years we held a 
series of carpenters’ meetings. We 
like to put in insulation jobs our- 
selves, and we wanted the carpenters 
to know about the material, because 
it doesn’t need any special equipment 
to handle it. We also worked very 
closely with contractors for attic in- 
sulation and vermiculite plaster, and 
we worked very closely with the home 
building and loan association. In the 
days when building was really going 
on, we arranged to finance the cost of 
homes, and so we were in a position 
to specify the materials that should 
be used.” 

After the war started, Page & Crane 
maintained sales volume by pushing 
insulation harder than ever, along 
with roofing. Portable farm buildings 
were also sold, but only 30 per cent 
of sales are rural business. Remodel- 
ing permanent homes and lake cot- 
tages has boosted sales considerably. 
“Insulation works into such jobs very 
nicely,” said Mr. Crane, “It is a real 
talking point when renting a summer 
cottage, because it is so much more 
comfortable. People accept insulation 
readily today. There is no compari- 
son between selling it today, and sell- 
ing it eight years ago.” 


Big Potential in Large Structures 


“WE SELL a lot of insulation be- 
cause we at the yard are sold on it 
ourselves,” said Mr. Myhr, “We all 
have it in our homes. We sold it to 
the superintendent of schools. for his 
home, and that was helpful.” 

“There are a lot of school insulation 
jobs, as well as churches and parson- 
ages, for dealers everywhere,” Mr. 
Myhr continued, “And I want to point 
out that a dealer shouldn’t take it for 


granted that because a building is 
comparatively new, it is also insulated. 
We had an experience in connection 
with the high school which proves 
that. We had put 2,000 bags of ver- 
miculite in the grade school and junior 
high school, but hadn’t said a word 
about insulating the high school, be- 





“Real estate and buildings go 
together,” says this successful 
lowa dealer. “It’s a natural for 
a lumber yard.” 

Sixty to 70 percent of all new 
homes in this dealer’s town were 
built and sold by the lumber yard. 
The _ subdivision development, 
financing and home building serv- 
ice were all provided by the 
dealer. 











cause it was so new that we thought 
it had been insulated. 

One day in 1943, Mr. Crane took the 
manufacturer’s engineer to a Rotary 
luncheon, and introduced him to the 
superintendent of schools. The sup- 
erintendent said, ‘Your stuff really did 
a job. We averaged $400 a year in fuel 
savings, but why didn’t you finish the 
job, and insulate the high school, too? 
We can’t heat it properly, and it cools 
off so fast that when we. use it in the 
evening we have to operate a blower 
to keep a comfortable temperature.’ 


Follow Leads Promptly 


THAT LEAD to what is probably 
the quickest award ever made on a 
large school job. Mr. Crane and the 
engineer immediately went to the sec- 
retary of the board to find out when 
the next meeting would be held. They 
found it would be that night so they 
went out right away and measured up 
the building, and presented their fig- 
ures at the meeting. They came out 
with the order. That’s working pretty 
fast, because a job of that size isn’t 
usually placed in a couple of hours.’ 

Mr. Myhr points out that, as a rule, 


These three public school jobs were among those sold by Page & Crane in the last few years, 
plus a thriving home insulation volume. 
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‘are an intelligent group, 





school boards are easy to sell. They 
ready to 
listen, and quick to see the point of an 
argument. He speaks from personal 
experience, for both he and Mr. Crane 
have served on the board, either as a 
member or as chairman. Mr. Myhr 
came to Page & Crane from the North- 
ern Lumber Co. at Mason City, 22 
years ago, serving first as bookkeeper 
and office man, then as yard manager. 
He has had thirty years of experience 
in the lumber industry, and is still 
enthusiastic about it. “I think the 
lumber business is the best in the 
world,” said Mr. Myhr, “There is 
plenty of grief nowadays, but it is still 
the best.” 


Foresee Brisk Postwar Volume 


PAGE & CRANE foresees a brisk 
postwar business in homes. Since the 
two paved highways have been built 
between Mason City and Clear Lake, 
many Mason City business men are 
moving to Clear Lake to live. “We 
could use two hundred new homes 
right now, if they could be built,” said 
Mr. Crane, “some additions are all 
planned. Of course, whether or not 
people build right away, when the war 
is over, will depend somewhat on 
whether labor is plentiful; but we 
expect to be able to build within six 
months after peace is made. We shall 
build even if costs are 20 or 25 per 
cent higher than pre-war costs. I 
don’t believe costs will ever go back 
to pre-war levels.” (L. A. C.) 


































OED ROOM 


12-6 X 4-6 





DINING SPACE 
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| BATH GARAGE 


C_] LIVING ROOM BREEZE 
7 20-0 X 13-3 WAY 











|DE.D ROOM — 


12-6 X 10-6 











House Plan No. 696 


25,400 Cubic Feet 





Blueprint working drawings and specifica- 
tions for house plans can be obtained from 
American Lumberman at $5.00 per set. 








July 21, 1945, AMERICAN LUMBERMAN 




















YOU SAW THIS FROST AD ‘WAY BACK IN 1936, but-- 


years and wars don’t change Frost’s Production Standards 








— 








lt Goes in the Kilns Like This.. 








And it comes out of the 
machines| like this... 





Dried down to just the right moisture content, and 
providing your trade with the quality of finish, 
casing, base, mouldings and package trim which 


it takes to draw repeat orders from even fussy 





customers. 








FROST PINE, kiln-dried as you remember it, 
will be ready to help you sell ‘em when home- 
building starts again 





IN THE MEANWHILE, KEEP ON BUYING WAR BONDS 


FROST LUMBER INDUSTRIES, Inc. 


sT. LOUIS, MO. SHREVEPORT, LOUISIANA MT. VERNON, N. Y. 
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OPA May Permit Wholesale 
Yards to Continue Retailing 


Wholesale lumber yards may apply to 
the Office of Price Administration for 
permission to continue the operation 
of retail departments, if those depart- 
ments were being operated separately 
before June 23, 1943, OPA said last 
week. This is the date when the regu- 
lation covering distribution-yard sales 
first established separate selling prices 
for wholesale and retail distribution 
yards. ; 

The action, effective July 18, in- 
structs wholesale yards to file applica- 
tions with the building materials 
branch, OPA, Washington, D. C. Until 
agency approval has been granted in 
writing, the retail department of a 
wholesale yard may not sell lumber at 
the higher maximum prices estab- 
lished for retail distribution yards. 

Another change in the regulation 
affects hardwood flooring manufac- 
turers who during the years 1941 and 
1942 operated distribution yards 
through which they sold flooring made 
by their own and other mills. Manu- 
facturers who can show that they 
were operating in this way before 
1942 may apply to the building mate- 
rials branch for authority to resume 
this practice. Until OPA has approved 
an application in writing, a manufac- 
turer may not sell hardwood flooring 
produced in his own mill at distribu- 
tion yard mark-ups. This change will 
relieve some cases of hardship among 
manufacturers in consuming areas 
who had normally been able to get a 
retail price for their product when 
sold through their distribution yards. 

In approving applications either by 
wholesale yards or by hardwood floor- 
ing manufacturers, OPA will make 
sure that mark-ups are restricted to 
sellers who perform the service re- 
quired by the regulation. The two new 
provisions are not expected to have 
any significant effect on prices. 

This action also permits distribution 
yards to charge premium prices for 
some special types of lumber produced 
by the yards in the course of their 
regular operations. Formerly, they 
could charge the premium prices for 
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these types of lumber only when pur- 
chased from the mills. 

The premium price is limited, how- 
ever, to sales to customers needing 
lumber with these special qualities. 
For example, a yard may sell ladder 
stock at the premium price only to a 
ladder manufacturer or ladder repair 
shop. Customers who may pay the 
premium prices are designated by 
OPA either in the regulations or by 
special authorization. 

The action also names California as 
one of the areas where trucking 
charges from the railhead to a yard 
10 miles or more away may be added 
to maximum prices. Finally, two minor 
technical changes are made so that 
the regulation will conform with the 
revised regulation on Western pine 
and associated species of lumber. 


Revise Priorities System 
During Transition Period 


Details of a revised and simplified 
priorities system leading to ultimate 
discontinuance of priorities assistance 
for virtually everything except mili- 
tary requirements as soon as war-sup- 
porting and essential civilian produc- 
tion no longer needs general help, have 
been announced by J. A. Krug, chair- 
man of the War Production Board. 

The new priorities system will be 
introduced from July 1 through Dec. 
31, 1945, which will be known as the 
transition period. This period is de- 
signed to cushion the impact of the 
transition from a system under which 
nearly all production has been regu- 
lated to a new system under which 
military requirements will have top 
priority but civilian business will gen- 
erally operate both without production 
restrictions and without affirmative 
priorities assistance. 

Under the new priorities rating sys- 
tem the present AA rating method 
and the controlled materials plan will 
be discontinued at the end of 1945 and 
replaced by a system in which the 
AAA rating will still be assigned in 
emergencies as under existing pro- 
cedures but a new MM rating will be 


XN 
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assigned by military agencies, as- 
signed by WPB only in cases where it 
is clearly necessary for the war effort. 

At the end of the transition period, 
the controlled materials plan and all 
its regulations will expire automat- 
ically, except that part of it which 
restricts inventories. 

Regular applications for allotments 
will be usually required for the fourth 
quarter of 1945 for production mate- 
rials for Class B and unclassified prod- 
ucts. Regulations for maintenance, re- 
pair and operating supplies will re 
main in effect through Dec. 31, 1945, 
and after that date ratings will gen- 
erally not be given on a blanket basis. 

Military agencies will assign MM 
ratings for certain construction facili- 
ties and equipment, but during the 
transition period other construction 
materials will be delivered as provided 
for in Limitation Order 41. 


Reader Appeal in 
August 4 Issue 


The editors of AMERICAN LUMBER 
MAN are preparing a series of articles 
titled How to Modernize Your Home, 
for lumber dealers to use in promoting 
remodeling and repair business in 
their communities. Written to appeal 
directly to the homeowner, the articles 
will be profusely illustrated with “be 
fore and after” photographs of typical 
remodeling jobs. Both exterior and 
interior changes will be featured. In 
this series of articles, progressive deal- 
ers will find a wealth of ideas that 
can be adapted to their own advertis- 
ing promotions. 

How to Modernize Your Home will 
be presented in three installments in 
the regular issues of AMERICAN LUM 
BERMAN, Starting in the August 4 issue. 
The complete series will then be re 
printed in booklet form for dealers 
who want to distribute it to consum: 
ers. 

The present lack of lumber is pro 
hibiting the type of remodeling and 
repair work that is legally possible 
under the amended version of L-41, 
but as the supply situation eases this 
type of work will amount to big vol 
ume business for lumber dealers. Re 
tailers should be ready in advance 
with effective consumer advertisiné 
such as will be found in How to Mot 
ernize Your Home. > 
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Lumber to Europe Estimated 


at 2-3 Percent of Production 


Exports of construction lumber to 
Europe during the remainder of 1945 
need not be more than 2 to 3 percent 
of United States lumber production 
during this period, J. Philip Boyd, di- 
rector of the Lumber and Lumber 
Products Division and head of a spe- 
cial U. S. Timber Mission to Europe 
said last week in a summary of avail- 
able lumber supplies in Europe. 

Findings of the mission, just re- 
turned from several weeks in Europe, 
threw new light on the European lum- 
ber requirements and their relation to 
U. S. supplies. Sufficient appraisal of 
the situation was possible to conclude 
that there is almost enough lumber 
in Europe to take care of the most 
urgent rehabilitation needs, he said. 

Discussions of the international tim- 
ber situation held in London resulted 
in more definite estimates of the lum- 
ber needs of all countries in western 


Europe than were hitherto available. 

The largest single stock of lumber 
for use in Europe is in Sweden, but 
its transportation is still a problem. 
The second largest supply is in Ger- 
many, but the transportation difficul- 
ties also raise a big problem there. 
This situation may result in some tem- 
porary shortages, which only the 
United States can meet. 

If transportation problems can be 
overcome, there seems to be no need 
of increasing lumber exports’ to 
Europe above the present rate of 2 to 
3 percent of current production. and 
there is a possibility that this per- 
centage can be decreased. 

Mr. Boyd emphasized that even with 
the more favorable European situation 
there will not be sufficient lumber 
immediately to satisfy all building 
needs in this country. Military re- 
quirements continue too high. 





$7000 Construction Violates 
L41, WPB Hauls Man to Court 

Arthur A. Victor, Rockville Center, 
N. Y., who is presently serving a term 
in Federal prison for fraud in con- 
nection with a war contract, has 
pleaded guilty in the United States 
District Court for the Eastern District 
of New York, to an information charg- 
ing him with unlawful construction of 
an elaborate extension to his resi- 
dence, in violation of WPB conserva- 
tion order L-41, it was revealed by 
Philip S. Hardy, regional compliance 
manager, War Production Board. 

This is the first case referred by 
WPB for criminal action in the metro- 
politan area for violations of limita- 
tion order L-41. The total construc- 
tion cost of the extension to his home 
was $7000. 

Under the Second War Powers Act 
of 1942, Victor is liable to a maximum 
fine of $10,000 and one year in jail. 


WPB Estimates Construction 
Materials Needed in 1945 

Estimates of quantities of construc- 
tion materials required in 1945 have 
been released by the War Production 
Board. These estimates are based on 
the assumption that the war with Ja- 
Pan will continue during the remain- 
der of the year. 
been given to the effects of anticipated 
revocations of WPB orders and the 
extent to which substitute materials 
are being used in construction. 

Estimated consumption in 1945 is as 
follows: 


Asphalt 1,358,000 short tons 
Brick* 1,855,000,000 bricks 
Building 

blocks* 310,000,000 blocks 
Building 

boards** 1,028,000,000 square feet 


Consideration has° 


Cast iron 384,000 short tons 
Cement* 102,691,000 barrels 
Copper 28,285 short tons 
Gypsum 

boards** 1,967,000,000 square feet 
Lead 32,538 short tons 
Lumber 4,157,000,000 board feet 
Roofing 

materials* 62,750,000 squares 
Sewer pipe* 711,000 tons 
Steel 2,692,000 short tons 
Steel plate 341,000 short tons 
Structural 

tile 796,000 tons 
Zinc 8,934 short tons 


*Includes maintenance and export. 
**Includes maintenance. 


Supplies of Construction 
Materials Seen Improving 


Improvement in the supply situation 
for construction materials and com- 
ponents may be expected within sev- 
eral months, but the effect of the end 
of the European war is not yet ap- 
parent in current supply, the War 
Production Board said recently. 

The supply situation is as follows: 

Steel—structural steel, plate, rein- 
forcing bars somewhat easier; sheet 
and strip continue tight; reinforcing 
mesh tight; warehouse stocks fair to 
good. 

Cast iron soil pipe—conditions show 
no betterment; orders very heavy and 
rapidly increasing; no relief in sight. 

Cast iron pressure pipe—no improve- 
ment in production; slight decrease in 
unfilled orders, but situation still tight. 

Portland cement—supply adequate. 

Concrete products—building blocks 


and pipe both in good production and. 


stock. 
Insulation board—subject to deliv- 
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BOOTH-KELLY 


Has the Facilities 
to Meet Your 
After-War Needs .. 


¢ 





From the log haul-up to the ship- 
ping platform, Booth-Kelly’s two 
big mills are organized for effi- 


cient, quality production. 


With relaxation of L-335, plan to 
turn to Booth-Kelly for your stock- 
up needs. You'll like the superb 


quality of all Booth-Kelly products 


in 
DOUGLAS FIR 
Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


| 
~LUMBER CO 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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ery delays; supply situation fair but 
not improving. 

Hardboard—in tight condition with 
no relief. 

Laminated fiber board—essential re- 
quirements being met; civilian con- 
struction, maintenance and repair or- 
ders subject to delay. 

typsum board—except on west coast 
supply is adequate for military and 
essential civilian demands; early 
placement of orders advisable. 

Asphalt roofing—production in gen- 
eral meeting essential demands; in- 
creasing demands may change present 
delivery schedule. 

CLAY PRODUCTS: 

Common and face brick—nationally, 
unfilled orders exceed stocks, a new 


condition; about half the states have 
only fair supply. 

Structural clay tile—total of unfilled 
orders exceeds stocks; supply is be- 
coming adequate. 

Vitrified paving brick—in good sup- 
ply. 

Glazed hollow facing tile—produc- 
tion continues below demands, but 
backlog of unfilled orders decreasing 
and stocks good. 

Unglazed hollow facing tile—produc- 
tion below demands, orders increasing 
and stock fair. 

Clay sewer pipe—becoming less 
available. 

Floor and wall tile—production be- 
low demands with long delays in de- 
livery. 





-PAMUDOS 


SER 





ST. PAUL 


Wig ° 
CHICAGO © 


COMPLETE WAREHOUSE STOCKS & oN 


LOS ANGELES 


Pe) © KANSAS CITY 


Douglas Fn PLYWOOD 


YSCORD 
SHEATHING 





Are you planning to capitalize on the greatly increased demand for Douglas 
Fir Plywood in your market—awaiting its return to civilian use? 

Then, PAMUDO'S nationwide organization with long experience in the dis- 
tribution of Douglas Fir Plywood can be of valued service in handling your 
requirements—with prompt L. C. L. service from our 6 Warehouse Branches 
or Carload shipment from our plywood mills. 


WRITE FOR OUR CARLOAD PRICE SCHEDULE AND GRADE USE GUIDE. 


MILLWORK is, FRAMES: MouLbines, 


SASH, GLASS, CABINETS 


Include in your plans for the post-war building program the use of PAMUDO'S 
Millwork Service. Investigate the advantages to you of the 33 years’ experi- 
ence serving the dealers of the nation—and make PAMUDO your source 

of millwork stocks for tomorrow's homes 





CEMENT ASBESTOS PRODUCTS: 

Corrugated sheets—very short sup- 
ply. 

Flat sheets—short supply. 

Pipe—easy position. 

Shingles—subject to long delivery 
delays. 

LUMBER: 

General—still critically short, shows 
seasonal increase, but continuing be- 
low demands. 

Hardwood flooring—in short supply; 
probable production for 1945 all booked 
up. 

Shingles—production and supply 
very low. 

Plywood—little available for gen- 
eral construction. 

Plumbing—restrictions on produc- 
tion and metal uses removed; increase 
in available products anticipated by 
third quarter. 

Heating equipment—in short sup- 
ply, but obtainable subject to varying 
delays. 

Brass and copper goods—improved 
position, should be in available supply 
soon. 

Hardware and metal building mate- 
rials—in improved condition, except 
metal screen cloth. 


Britain Buys Prefabricated 
Timber Houses from Sweden 


Great Britain has concluded an 
agreement with Sweden by which five 
thousand permanent prefabricated tim- 
ber houses will be bought and shipped 
within the next few months; 2,500 to 
be erected in England and 2,500 in 
Scotland where the timber house has 
already been tried with great success. 

There are four types of houses in- 
volved but in each instance the entire 
wall structure is of timber framed 
wall units, insulated and clad exter- 
nally with vertical timber boarding. 
Roofs are of pitched timber. 


Relax Control Over 
Small-Mill Lumber 


Western pine lumber and better 
grades of heavy hardwood lumber pro- 
duced in small mills have been re 
leased from the special controls on the 
distribution and use of these species 
and grades, the War Production Board 
reported recently. 

Small-mill production of these 
species and grades cannot in general 
meet exacting specifications for war 
use and is limited in quantity. There 
fore, it is not possible to utilize this 
output to any extent. 

Under Direction 2a and Direction 6 
to the lumber control order L-335, as 
amended, the small amounts released 
from the directions’ controls may be 
purchased without special certifica- 
tions based on these authorizations. 

Direction 2a now covers westerl 
pine produced by sawmills cutting 10, 


es 
‘ PAcIFIC MUTUAL DOOR Co. 


Establish ed 1912 000 board feet or more a day, or which 
cut this amount or more during the 
base period June 3, 1943, to Dec. 3, 
peer aenee. ot, oem 1943. These mills are permitted to 


GARWOOD, N. J sell western pine only to fill purchase 


MILLS: OREGON--WASH. HOME OFFICE: TACOMA 1, WASH. 


LOS ANGELES 21, CAL 
ST PAUL 4, MINN 


KANSAS CITY 3, KANSAS 
CHICAGO 8, ILL 
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In a long list of offices, 
stores and other commercial 
buildings—as well as in homes 
of almost every type—Douglas 
fir plywood can add beauty 
and utility to wall design. The 
restaurant illustrated below is 
one typical example worked 
out by an architect. 


Several basic principles will 
serve as a guide in planning 
wall design treatments with 
Douglas fir plywood. Start at 
the openings with vertical 
joints and divide the plain wall 
spaces in an orderly pattern 
for the most pleasing effect. 
Vertical joints should be used 





There are three grades of Douglas fir plywood 
panels made especially for various phases of 
wall construction. PLYWALL is made especi- 
ally for standard wallboard use; PLYPANEL is 
a@ premium panel used for quality interior 
work; PLYSCORD is a utility panel made for 
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wall and roof sheathing. 


Another Examp le of Dou elas 
Fir Plywood’s Veusten In 


Wall Desi gn Treatment! 


at top of doors and at top and 
bottom of windows, as in the 
diagram at the right. In cases 
where the width of the door 
or window is over four feet, 
do not hesitate to place the 
panels horizontally (as in Fig- 
ures B and E) for combinations 
of vertical and horizontal 
arrangements may be used 
the same room with pleasing 
effect. 


















In the illustrated application above, notice that a curved treatment 
is used on the ceiling. Douglas fir plywood is ideal for such use, for 
it can be bent to simple curves without steaming and without danger 


of splitting. 











July 21, 1945 


Tacoma 2, Washington 


No. 4 of a Series 


For additional helpful data, 
write the Douglas Fir Plywood 
Association. 


Simple Suggestions For An 
Attractive Wall Design 
With Plywood 





G H 


CAN —- BE SPECIFIED NOW 
FOR POSTWAR USES? 


The increased capacity of the industry will 
make MORE Douglas fir plywood available 


into peace-time building and construction. 





DOUGLAS FIR PLYWOOD ASSOCIATION 
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orders carrying the special western- 
pine certification as given in the di- 
rection. 

Under Direction 6, mills affected by 
the restriction, permitting sale only on 
purchase orders carrying the special 
restricted-hardwood certification, are 
those cutting 30,000 board feet or more 
of any kind of lumber per week, or 
those that cut this amount during the 
base period. 

Restrictions have also been eased on 
the use of western pine for millwork. 
Uses already permitted are the manu- 
tacture of windows, sash, doors; win- 
dow, sash and door frames; window 
and door screens; trim and moulding. 


1944 Home Building 
Lowest in Eight Years 

Home building in 310 U. S. cities 
in 1944 reached the lowest volume 
level in eight years, said E. E. Crabb, 
president of Investors Syndicate, Min- 
neapolis. 

New homes built in the 310 cities 
during 1944 housed 271,952 people. 
This total was 43.8 percent under the 
1943 total, and 47.6 percent under the 
“normal” 1930 total. 

The 310 cities are located in 41 
states and the District of Columbia. 
Their 1940 population was 38 percent 
of the nation. 

Wartime bans were largely responsi- 








KEEPS BLURMITES* 
BEHIND THE BARS 
--.and Keeps Customers Coming! 





Question — What interior wall and ceiling paneling will make the 
biggest bit with customers 


for you? 


Answer — Plastic-Finished Marlite . 


. .. the biggest sales and profits 


. . attractive, colorful and easy- 


to-clean; quickly installed with regular carpenter tools; never 
needs refinishing or repainting, 


When you stock and sell Marlite, you’re handling a pre-finished paneling that's 
practical for new construction or remodeling; that’s durable, versatile, easily in- 
stalled and moderate in cost. Marlite will delight your customers. Its pioneer 
bigh-heat-bake finish protects the surface against dirt and moisture (Blurmites) 


and makes it extremely easy to clean. 


ABOUT, DELIVERY 


Marlite is normally avail- 
able from 27 warehousing 
points. War-time demands 
have placed some restric: 
tions on this service, but 
just as rapidly as the pri- 
ority situation clears, deal- 
ers can count on the usual 
prompt Marsh service. 

*Blurmites — destructive agents, 


barmful to the finish of many 
wall, ceiling and counter sur- 








WOOD-VENEER MI HORIZONTALINE SM PLAIN-COLORS @ TILE-PATTERN 











MARBLE-PATTERN 


MARSH WALL PRODUCTS, Inc. 


741 MAIN STREET © DOVER, OhIO 


ble for the low 1944 home construction 
according to Mr. Crabb, but the post- 
war housing outlook appears promis- 
ing, as a result of accumulating home 
shortages and the fact that houses are 
getting older, 88 percent of all dwell- 
ing units in these cities being 15 or 
more years old. 


Name Policy for Third Quarter 
Limited Priorities Assistance 

Policies in accordance with which 
limited priorities assistance may be 
granted for civilian production mate- 
rials in the United States and Canada 
during the third and fourth quarter 
of 1945 are set forth in a regulation 
issued by the War Production Board. 

Program levels established for the 
third quarter and any that may be 
established for the fourth quarter will 
generally be no higher than previous 
levels established for the two-front 
war, the order states. 

“General” priorities assistance will 
not be granted for manufacture of 
civilian products that, prior to May 
1, 1945, were completely forbidden 
by limitation or materials conserva- 
tion orders. The only specific excep- 
tions that have been made to this 
policy are for limited numbers of re- 
frigerators, washing machines and 
commercial aircraft. 

When “general” priorities assistance 
has already been granted for certain 
items for the third quarter, no further 
“general” assistance will ordinarily be 
given to individual manufacturers be- 
yond the third-quarter level for addi- 
tional or new production. 


Ferguson Resigns as 
FHA Commissioner 

Abner H. Ferguson, for the past five 
years the chief executive.of the Fed- 
eral Housing Commission, resigned in 
June as Commissioner of the FHA. 

He “became administrator in 1940 
and was then retained as commis 
sioner when the wartime consolidation 
of housing agencies in Washington 
brought about some temporary changes 
in titles and governing bodies of agen- 
cies. Before the creation of the FHA, 
he had been practicing law in Wash- 
ington. 

Mr. Ferguson has now assumed the 
responsibility of the Washington Coun- 
sel for the United States Savings and 
Loan League. 


Housing Research Center Begun 
At University of Illinois 

Announcement of plans by the Uni- 
versity of Illinois for the nation’s 
most comprehensive research, experi- 
ment and demonstration center for 
attacking problems of good low-cost 
housing gives all industries connected 
with housing an opportunity to get im 
on the ground floor of a new activity 
which may produce far-reaching effects 
on the nation’s homes. 

The new project contemplates a foul: 
block area containing a $400,000 dem- 
onstration center and production yard 
with three blocks of test houses sul 
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rounding it. This arrangement will 


38 


July 21, 1945, AMERICAN LUMBERMAN 




























































ction 
post- 
ymis- 
10me 
3 are 
well- 
5 or 


ter 
> 

Thich 
y be 
nate- 
nada 
arter 
ation 
oard. 
- the 
y be 
will 
vious 
front 


will 
“e of 
May 
idden 
serva- 
x cep- 
this 
of re- 
and 


tance 
srtain 
rther 
ily be 
rs be- 

addi- 


st five 
» Fed- 
1ed in 
[A. 
1940 
mmis- 
dation 
ington 
langes 
' agen- 
FHA, 
Wash- 


ed the 
Coun- 
ys and 


Begun 


ie Uni- 
ation’s 
experi 
er for 
ow-cost 
nected 
get in 
etivity 
effects 


a four: 
0 dem- 
yn yard 
es sul: 
nt will 


ER MAN 


».. An 
excellent 
repeater! 


That’s what L. D. Paul, president 
of L. D. Paul, Inc., Marcellus, N.Y. 
says of INSULITE! 


L. D. PAUL, INC., is one of New York state’s 
most aggressive lumber dealers. 


L. D. Paul, president and manager, says this of 
Insulite: ‘‘Every material I sell must be top qual- 
ity and must please my customers. After all, in a 
small community there aren’t many customers, 
and you have to keep them coming back, or 
you’re soon out of business. 


‘‘T feature Insulite because I know my customers 
like it, I know it gives good value, I know it’s far 
ahead of the times. I’ve never had one complaint about 
Insulite. Once a customer uses it, he comes back 
for more. Insulite is an excellent repeater !”’ 





Insulite offers exceptional advantages to aggres- 


sive dealers. If you are not at present handling L. D. Paul, Inc., has fabricated many brooder 
Insulite, well be glad to send you information, houses in its yards, sold them complete to poultry 
samples, details. Merely send us the coupon below. raisers. Insulite was used exclusively in this work. 


Insulite, Minneapolis, Minnesota. 





INSULITE, Dept. AL75, Minneapolis 2, Minn. 


Please send me information about Insulite products. 
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provide many opportunities for con- 
Hw TAY IE Or ducting related experiments simultane- 
ously, and for applied experiments 
which cannot be done in the fixed sur- 
Wholesale Lumber 


roundings of individual research 


homes. A home may be built with 
Herald-Argus Building P. O. Box 3113 cut-away sections or without a roof 
CATONSVILLE 28, MD. for demonstration or photography. 
Telephones; Catonsville 470 -- Gilmore 5823 


Yellow and White Pine - Hardwoods -- Shingles Ceiling Increase 
West Coast Lumber on Southern Pine 


To help maintain production of sizes 
of Southern pine lumber essential to 
Rough or dressed the armed services, OPA announces 

increases in mill ceiling prices for 

By car or truck sizes most in demand for compensat- 
ing decreases in other less necessary 
sizes. 

The changes were made at the re- 
quest of WPB and CPA of the United 
Salt the when O08 tentie to the States corps of engineers, which acts 

duck as procuring agency for military re- 
quirements. Amendment No. 9 to 


second revised MPR 19 is effective 
Nature keeps your feathers dry July 23. 


and sleek. 

















In rainy weather we're in luck. 


a ae es NLMA President Says Bulk 
ABESTO is the thing for man of Lumber Must Go to War 

to fix his roofs — Taking issue with government off- 
And Boy, it canl cials who have promised lumber for 


farm and home building in the re- 
ABESTO COLD PROCESS ROOFING ADHESIVES FOR BUILT-UP CON- maining months of 1945, George Ger. 
STRUCTION AND MAINTENANCE WORK. 


linger, Portland, Ore., president of 
Write for free specification sheets and literature. the National Lumber Manufacturer's 


association, said today that demands 
Abesto Manufacturing Co, vex 2 indiana” | | for umber to mount an attack on 
the Japanese mainland now are con- 


suming the bulk of the production of 
the west coast region. 


Gerlinger said the industry has 
been constantly plagued with a lack 
of manpower, and a shortage of truck 


tires, curtailing production to the 
danger point. He urged Army, Navy 
COVE RS AN D F and WPB officials to take a more real- 
istic approach to manpower and tire 

TAR PAU Li NS | problems. 


“It is true,” he said, “that for five 
PROTECT VALUABLE years the industry has not failed on 
SUPPLIES any war demand, although struck 
again and again with orders of record 
breaking size and unheard-of specifi 
cations. The lumber industry is still 
in the war all the way. 
“The immediate war job for lum 
& ber is the toughest we have had yet. 
The central procuring agency wants 
1,000,000,000 feet from the west coast 
cE ‘ alone in the third quarter of 1945. 
v ~~ q aS 5 , s fo “Yet it is only natural that distribu 
: a tors of building materials, the col 
struction groups and housing authori 
Military supplies, men and material in transit and at terminals are ties should be counting heavily o 
being protected from all sorts of weather with Fultex and Shuredry ‘lumber for an immediate start on long 
covers, tents and tarpaulins. To get there and get there in good condi- delayed building,” Gerlinger added. 
tion is imperative. Fultex and Shuredry covers are giving a good ac- “The lumber industry would like 
count of themselves. They are proving again and again that they give nothing better than to turn its prod- 
dependable protection. We are also makers of Back Bands, Cotton ucts over right now to rebuild homes 
Twine, Truck Covers, Tents and other Canvas items. and farms,” the lumber chief stated, 
Write Dept. A L for interesting dealer proposition “but we are part of the armed forces 
of the United States until our “ 
of service has expired. Until ail 0 
F u 1 t on B a g & Cc oO t t on Mi ) | | | 4 these unpredictable demands havé 
aa ls ove tt einia 2606 been met and the Pacific ver © 
ATLANTA ST. LOUIS DALLAS MINNEAPOLIS either finished or taken a decis¥ 


turn, it is futile to plan for* more 
NEW YORK NEW ORLEANS DENVER KANSAS CITY, KAN. lumber for civilian purposes.” 
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Tow. = Cut cut Building Materials Materials 
at Less Cost! 


Fred W. Wappat Elec- 
tric Hand Saws, with 
suitable blades, cut: 

Light Gauge Steel, Other Light 
Metal Sheets « Tile « Transite « 
Stone « Brick » Marble » Con- 
crete Block » Gypsum Plank « 
Cast Stone « Plastics « Glass « 
Other Composition Materials. 


FRED W. WAPPAT 


159 Valley St., Mayville, N. Y. 
On Chautauqua Lake 


A 


33-1305 
j MIAMI, onan 
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Cut JACK-RAFTERS 
or WIDE PANELS. 


the easy, fast, accurate way! 
TE 





RADIAL GUIDES UP TO 10 FT. CAPACITY 
INCREASE USEFULNESS OF 
FRED W. WAPPAT ELECTRIC HAND SAWS 


Frep W. WAPPAT Portable Radial 
Guides are inexpensive, practical, 
time-and-labor-saving units that give 
any Fred W. Wappat Electric Hand 
Saw every important feature of a ra- 
dial saw, on the job! Accurate produc- 
tion-cutting is done on a variety of 
materials, in a wide range of work 
sizes. 

Guides are of all-welded construc- 
tion. Carriage moves smoothly on 
sealed ball bearings . . . with Electric 
Hand Saw detachable in a few sec- 
onds for other work. The 4 ft. Radial 
Guide handles jack-rafter cuts, mold- 
ings, tile, etc——stop pins in table lo- 


Fred W. W. 


Portable Radial Guides—4 ft. 


cate guide firmly for square cuts, all 
angle cuts. Larger models are used 
for cutting or scoring concrete or com- 
position floor and pavement... or 
quick, clean cutting of wide sheets 
and panels, including light steel, plas- 
tic, and glass. Table is not furnished, 
but can be built quickly of stock lum- 
ber (complete with cleat that holds 
saw inverted for ripping) from simple 
plans shipped with each Radial 
Guide. 


Write today for free literature on 
Fred. W. Wappat Portable Radial 
Guides, and Electric Hand Saws. 
There is no obligation. 


model, 25” capacity—$70.00. 7 ft. 


model, 60” nie gar yn 00. Other models to 120” capacity, prices on request. 


Fred W. Wappat Electric H and Saws—Model A-9", 3,3," cutting capacity—$125.00. 
Model A-8", 254” cutting capacity—$105.00. 


Sash A&A Door 
Company 


WHOLESALES PACIFIC COAST 
LUMBER PRODUCTS 


.. . Western Union Teletype in Office . . . 


Home Office -- 


Fort Lauderdale, Fila. 
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Postwar Merchandising Opportunity 


UMBER DEALERS who are inter- 

ested in postwar sales opportuni- 
ties may wish to consider the sugges- 
tion made by a friend of ours who 
claims he is going to use his 12-inch 
boards to make signs reading: “Under 
New Management.” He insists that 
the market promises to be colossal 
because so many firms will need some- 
thing of this kind. The memory of 
wartime treatment and service will 
remain vividly in the minds of so 
many distressed buyers that it will 
take an incentive like new manage- 
ment to get former customers back 
and to keep current customers from 
going someplace else. Could be! 


“Want to buy some butter at 70c 
a pound?” inquired the energetic 
“broker.” 

“Why 70c?” asked the prospect. 
“Black market ceiling,” was the 
frank reply. 


Wood Floors Still the Favorite 


EOPLE PREFER WOOD floors. 

That fact is of prime importance 
to lumber dealers. It was proved in 
a survey conducted by the National 
Association of Housing Officials. In 
240 permanent housing projects, 
which provide living quarters for 80,- 
486 families, no tenant found wood 
floors unsatisfactory. Good record! 
Mark it down in your merchandising 
calendar. 


Tomorrow's Small House 


ERE ARE the ingredients for to- 

morrow’s small house for the 
average American family (two adults, 
two to four children, income $2000 
to $4000 a year), according to the 
Ladies’ Home Journal: 

“A really adequate home for such 
a family is one containing three bed- 
rooms; one, but preferably two, bath- 
rooms; ample living and _ dining 
space; a pleasant, well-organized 
kitchen and laundry; plenty of 
closets; and a garage that might com- 
bine the functions of utility room, 


42 


For dealers, line yard managers, salesmen and other 


employees in retail lumber and building materials stores 


workshop, and _ storage 
that of a car shelter.” 

Admitting that such a family has 
been unable to buy or rent a home of 
this description, the Journal assumes 
that the availability of this house 
(costing from $4000 to $6000) “re- 
quires the— 


space with 


(a) modernization of the building in- 
dustry 


(b) cooperation of labor 


(c) adoption of a universal building 
code 


(d) acceptance among manufacturers 
of the practice of standardized 
dimensions 


full utilization of present po- 
tentialities in planning, materi- 
als, manufacture, assembly meth- 
ods and financing 


well-informed and widespread de- 
mand on the part of the home- 
buying and not home-renting pub- 
lic.” 

In other words, there is far more 
involved than “prefabrication’” in 
writing the answer to the home of 
tomorrow. 


* co * 


If you want a thing done, give it 
to a busy man. 


He's Glad of L41 Increase 


WELL-KNOWN LUMBER deal- 

A er disagrees vigorously with the 
theory that the $200 limit under L-41 
should not have been increased until 
lumber becomes more readily avail- 
able. He writes to the Merchandising 
Clinic as follows: 

“To limit the use of all available 
materials simply because another ma- 
terial is not obtainable is penalizing 
needlessly the items we have lived 
on during the war. It’s a good deal 
like punishing the entire class for 
something one student has done. 
Furthermore, it encourages the con- 
tinuation of government regulations. 
I’m for removing such restrictions at 
the earliest possible moment rather 
than keeping them until all materials 
have an equal start. No one will 
know when to give the go sign. As I 
see it, the only reason given for con- 
tinuing the -$200 limit is to keep 
lumber dealers from being bothered 


by people who want to do some build- 
ing. I welcome such inquiries. Every 
one is a prospect. If I cannot sell 
them available materials, I get them 
on my list as future prospects and 
keep in frequent contact with them. 
We lumber dealers kicked when gov- 
ernment restrictions were put into 
effect and now we are complaining 
because they are being removed.” 


The smallest package in the 
world is the man who is. all 
wrapped up in himself. 


Building Material Department Stores 


OOK FOR BIG THINGS after the 

war when it comes to modernizing 
lumber yards ... adding to them... 
building new ones. Generally speak- 
ing, the retail lumber industry is far 
behind in the modernization of its 
plants. Little improvement was 
made during the depression years of 
the 30’s. Some had been started when 
war clouds began to form. Practically 
nothing has been done during war 
years. 

Home Builders company, Morris, 
Minnesota, is a typical example of 
what is to happen in th near future. 
This progressive concern has com- 
pleted plans for the remodeling of 
present lumber yard facilities and the 
erection of a new, modern hardware 
store 60’x 135’ with two wings, each 
25’x 60’. One wing will be devoted 
exclusively to the marketing of ap- 
pliances and the other to the market- 
ing of farm equipment. Unlike con- 
ventional stores, the new structure 
will not contain any show windows, 
but the store itself, by the use of 
large expanses of glass, will open to 
full view of the passersby. Lounge 
facilities and washrooms will be pro 
vided for the convenience of the pa 
trons, according to The Morris T'rib- 
une in a five-column, front-page story. 
An outdoor patio, garden and pool 
will provide display opportunities for 
lawn furniture and garden equil 
ment. Convenient parking space for 
50 cars is included in the plans for 
the future. Work will be started 4% 
soon as materials are available. It’s 
the last word in building material de 
partment stores. 
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WHOLESALE DISTRIBUTOR 


West Coast Lumber 


and 


Lumber Products 


A58-2364E J A58-032 — A58-032B 
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Mm, 
A61-169 y 
a, A61-3327 Spring Catch cm! 

es. with 3 Strikes 
A61-204T ''Snap Grip'' 


461-201 Sprig Catch 
with 2 Strikes 


Aé1-200 
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A61-484 


res ZA i 


the A61-048 
zing 


a e) i A high quality matched set in Bright 


its A61-241 Zinc finish. Available in a “Profit 
was Packed” deal or sold as individual 
s of ' ‘ , ‘ 
hemi items. Deal comes complete with attractive display 
cally board. Here is an eye-catching big profit line that 
“ will attract and easily sell itself to your customers. 
rr Matched sets, distinctively designed for quick sales. 
> of 


ture. COUNTER DISPLAY BOARD 
a Put this attractive display on your 


SPECIALIZING IN 


PONDEROSA PINE 


e LUMBER 
@ MILLWORK 
e MOULDINGS 


— 


| the counter and watch it go to work. 


ware .. 3 
oul Sells hardware on sight. Display 


oted board includes a sample of each 

a item illustrated above. bv. Ss, 
ee ee 2 
con- 


he PACKAGED FOR YOUR CONVENIENCE 


lows, To speed up handling and delivery, and to 
e of , prevent loss of parts, each item is individually 

n to | packed in an attractive, heavy envelope. Cata- 
unge log number, illustration of product and in- 
pro- stallation data are printed on 

I el | the face of each envelope for 

Trib- = quick and easy identification. 

story. 
pool Your "All From One Source” 

s for Hardware Manufacturer 

quip- 

e ‘for 

s for ae 

ea P NATIONAL LOCK COMPANY 

1] de Builders Hardware Division 

ROCKFORD, ILLINOIS 


® BOX SHOOK 
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o0.J.Silhernagel 


GENERAL OFFICE 


8 S. Michigan Ave., Chicago, IIL. 
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Red Devil 
GRADY WEDGES 


Be ts Gradv 


ee" We 
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“They hold like a 
fish hook.” Counter 
Display Card sells 
them. Original 
Grady Patent — best 
wedges obtainable. 
Made of steel— 
can't chip or break 
—barb into wood 
and can't loosen. 
Seven sizes. A very 
proritable item. 


for 

Axes 
Hammers 
Sledges 
Hatchets 
and 

Other Tools 


RED DEVIL TOOLS. Irvington 11,N.J.,U.5.A. 
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Natural Reseeding of Timber 


Future Timber 
Supply Assured 


Progressive forest management 


policies assure Ozan’s customers 
long-time, continuous service on 
this famous Shortleaf Pine. 


OZAN 


Lumber Company 
Prescott, Ark. 


Sawing Wood Since 1891 
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Versatile Electric 
Hand Saw 72106 
Now in addition to sawing lumber, 
one portable electric hand saw 
equipped with .a suitable blade will 
score concrete floors, roof tile, cut 
cement-asbestos pipe, flue liners, light 
gauge metals and make fire cuts on 
a joist. This Wappat hand saw is 
claimed to operate in any position. 
There are two models, one weighing 10 
pounds, the other 22 pounds. It can 
also be converted into a radial saw 
for many cutting operations. For illus- 
trated information check number 
72106. 


Roll Tempered Thresholds 72104 

New in the weatherstrip field is the 
threshold produced by Protex. Previ- 
ously all thresholds have been manu- 
factured by the extruded method, but 
now the company is making them by 
a rolling process adding temper 
strength. According to the Protex 
company these new thresholds have 
21%, times greater strength and dura- 
bility than those produced by the ex- 
truding process. They are now avail- 
able to dealers. For further informa- 
tion check number 72104. 


Deep Throat Speed Clamp 72105 


Grand Specialties company announces 
a new line of extra deep throat speed 
clamps. It is claimed the clamp can 
be positioned instantly by simply push- 
ing down on the rachet screw and 
tightening with a turn of the loose- 
proof handle. This clamp is claimed 
to hold work with a firm tension grip 
on any surface—flat, slanting or ir- 
regular. This new line includes three 
sizes—4%, inch opening, 6%, inch open- 
ing, and 8% inch opening. For com- 
plete information check number 72105. 


Screen-Storm Window 72112 

With a flip of the finger a summer 
screen unit is changed to a winter 
storm sash unit with the new com- 
bination windows manufactured by 
the A. W. Barnhart company. Inserts 
are metal tubular frames with a hard 
baked-on enamel finish. The unit 
provides a self-contained storage fea- 
ture which eliminates any interchang- 
ing of screens and storm sash panels. 
Double thick glass is used exclusively. 
For more complete details check 
number 72112. 


Fire-Killing Foam Engine 72101 


Extinguishing hot oil fires without 
danger of reflash is the function of 
the new Foamite Challenger engine 
according to its manufacturer, Amer- 
ican-LaFrance Foamite. It is claimed 
to be the newest giant fire killer, pro- 
ducing 50 percent more foam than any 


other 40-gallon foam engine designed, 
and delivering in less than three min- 
utes 450 gallons of it. For illustrated 
literature check number 72101. 


Fireside Furnace 72103 

Now available is a fireplace, mantel, 
stove, forced air furnace and air con- 
ditioner all in one unit. Firedaire 
comes all finished ready to bolt to- 
gether in the home in about an hour. 
It can be moved from room to room 
and connects to any 8x8 inch or larger 





flue. During the day it can be changed 
from a fireplace to a stove or to an 
air conditioning system. Three to 
four rooms can be heated without 
fans; four to six with fans. For illus- 
trated literature check number 72103. 


Floorlife Cleaner 72111 


A new illustrated folder tells the 
story of Floorlife Cleaner and how it 
lifts dirt off the surface for easy, 
speedy removal by wiping and also 
waxes as it cleans in one application. 
In addition to leaving wood and lino- 
leum covered floors looking like new, 
this cleaner is said to remove rubber 
heel marks. For a copy of the folder 
check number 72111. 


Drafty-Door 
Weatherstripping 72107 
Thermal-Guards, placed under gap- 
ing doors, will keep out drafts, dirt, 
insects, noises and light. They can be 
used not only where there is a space 
between a straight door and straight 
floor, but where the floor slants or is 
in any way uneven. A new bulletin 
put out by the Thermal company 
shows why spaces under doors should 
be filled in, tells the special features 
that should be pointed out to custom- 
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AN INTEGRATED INDUSTRY 


For Processing and Marketing the 
Lumber Products of the Pacific Northwest 


‘ id i . y ~ ; 
Ponderosa Pine Bisics fh ae ae Fir and Larch 
- Millwork and 


Timber Owners BESTPINE Box es 


Loggers WOODWORK Jobbers 


Lumber Manufacturers Se ee x : TA Assembly Plants 


ee 


THE DIXON INDUSTRIES 


Grant Dixon, President Spokane Hal R. Dixon, Treas.-Manager 


Including the following: 
Western Pine Manufacturing Co. Ellis Glazing Co. 
Spokane, Washington « Henryetta, Oklahoma 
Exchange Lumber & Mfg. Co. Western Lumber Products Co. 
Spokane, Washington * La Porte, Indiana 
s 


Lincoln Lumber Co. Midwest Containers Co. 
Lincoln, Washington Chicago, Illinois 





WESTERN PINE ASSN. ® NATIONAL DOOR MFRS. ASSN. © PONDEROSA PINE WOODWORK © NATIONAL WOODEN BOX ASSN. 
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Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


and 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 
Ww 


Wire for quotations 








LINDSEY ~ zzare. 


Ja Position 
eZoag* 


Self-Loading 
Skidders 


are used with 
either team or 
tractor. On 
short hauls, 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 
Laurel, - Miss. 

















When you want reliable 
quality Maple and Birch floor- 
ing. order “Diamond Hard.” 
Its good manufacture is your 
assurance of satisfaction. 


JI.W. WELLS 


LUMBER COMPANY 


fs ee ee ee ee ee ee 


MENOMINEE, MICHIGAN 











ers, gives the answers to questions 
asked by customers, and shows how 
to use the Thermal-Guard demonstra- 
tor, a silent salesman for counter use. 
For a copy of the bulletin check num- 
ber 72107. 


Cement Dustproofer 72109 

Industrial plants troubled by dusting 
cement floors during reconversion can 
eliminate this problem by treating the 
floors with Surkrete. It is a concen- 
trate applied by brush, mop or sprin- 
kler, penetrating deeply to fill the 
pores, and drying in a few minutes. A 
Single gallon makes four gallons of 
mixture, covering 800 to 1800 square 
feet. It can be applied over worn 
painted floors as well as unpainted 
surfaces. For complete details check 
number 72109. 


Pay Roll Calculators 72102 

By just tipping a card, pay rolls 
including overtime can now be figured 
in a minimum of time. New bulletins 
put out by the Meilicke Systems, Inc., 
show how simple its method is. The 
tabbed cards are arranged so that a 
single flick of the finger will give the 
answer. All the calculators have 
whole cent rate answers on the front 
and half cent rates on the back. For 
the bulletins showing various styles 
and types check number 72102. 


Rechargeable Flashlight 
Battery 72113 


Now available to include as counter 
merchandise is the Ideal rechargeable 
flashlight battery. It is said to have 
40 percent greater discharge capacity, 
brighter, longer sustained light vol- 
ume, and a strong plastic case for 
hard wear. For complete details check 
number 72113. 


Colored Metal Trims 72114 


Chromedge trims in colored alumi- 
num, available for postwar work, will 
make possible a whole new field of 
color-combinations. Standard colors— 
red, black and silver—will be supple- 
mented by a choice of additional 
colors. The colors will be bonded right 
into the metal itself. For an illus- 
trated bulletin and for details of the 
new dealer plan check number 72114. 


Moisture Register for 
Contour Testing 72110 


A new type moisture register is 
now available for testing a wide vari- 
ety of materials having curved, rough 
or flat surfaces. This new model, 
recently developed by the Moisture 
Register company, incorporates a new 
type electrode equipped with buttons 
individually spring-cushioned to allow 
every button to maintain contact re- 
gardless of the contour of the ma- 
terial tested. It is claimed that ac- 
curate moisture checks can be made 
in three seconds. The instrument is 
portable, weighs only five pounds, 
and is supplied with a carrying case. 
For further information check num- 
ber 72110. 


Fluorescent Lampholders 72108 

Two new lampholders for slimline 
and circline fluorescent lamps have 
been announced by General Electric’s 
appliance and merchandise depart- 
ment. The slimline holders are of 
medium, single-pin type for multiple 
service only, accommodating the T8 
and T6 lamps. The circline lampholder 
accommodates 12 inch circline fluores- 
cent lamps, providing electrical con- 
nections, and supporting it at two 
points. For further information check 
number 72108. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


- information will be forwarded. 


72101 72102 


72105 72106 


72109 72110 


72103 72104 


72107 72108 


72111 72112 
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Frick No. O Sawmill (next to the 
Smallest Size) Averages 20,000 
Bd. Ft. of Lumber per 8-hr. Day 


North Roswell, Ga., 


April 4, 1945 
Frick Company 


Gentlemen: 


We have been using Frick sawmills, edgers, steam engines 
and other Frick equipment for twelve years and we have found 
them more satisfactory than any other make. We get more capa- 
city at less cost with Frick equipment. 


Through experience we have learned Frick machinery has 
longer life and is more dependable when the going gets tough. 


In 1942 we purchased one of your CUA MM Twin City en- 
gines in order to cut small tracts of timber with your number 0 
sawmill and edger. This motor did so well we used it for large 
tracts and replaced our steam engine. This year we purchased 
another CUA to pull another mill, but due to shortage of labor 
put our number 0 mill down permanently and hooked both CUA 
engines to sawmill equipment and we cut an average of 20,000 
feet in an 8-hour day with general run of logs. 


In this manner we have speeded up production with little 
additional help and it makes a very economical operation. Both 
engines use about 4% more fuel (no more) than one did in 
operating alone, or less than three gallons of distillate fuel per 
thousand feet cut. Might state that the one purchased in 1942 
has been running every day that the weather permitted and 
thus far we have replaced spark plugs and manifold gaskets 
only. J 


ss 


To cut good merchantable lumber at less cost we can recom- 
mend your equipment most highly. 


W. L. EVANS & SON 
Frick Catalog 75 tells why these sawmills give 


such results. Ask for your copy today: the near- 
est Frick Branch or Dealer can supply you. 


FRICK CO., Waynesboro, Penna. 


Photos Show Frick O Mill of W. L. Evans & Son at Work 
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90% of all Forest Fires are Man Made. . 


Careless campers and thoughtless smokers are respon- 
sible for an immense amount of damage each year. 
INDIAN FIRE PUMPS control fires quickly before they 
spread. Portable on the back, INDIANS will cut down 
the fire loss which threatens forest regions. Easy 
pumping drives powerful stream under high pressure 
to base of flame. Clear water alone does the job—no 
chemicals needed. Now that hot weather is here you 
— a good supply of INDIAN FIRE PUMPS. Send for 
catalog. 


"Most Valuable Equipment" 


D. B. Smith & Co. 
Utica, N. Y. 


I consider INDIAN FIRE 
PUMPS the most valuable 
accessory for all ’round 
use that we have. I have 
seen more than 21 roof 
fires stopped by them at 
one time. 

Their uses are so varied 
it is impossible to enumer- 
ate them all and I want 
to add my word of praise 
for their work on grass 
and brush fires. 


G. E. Bancroft, Chief 
Auburn Fire Dept. 
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Made by 
D. B. SMITH & CO. 


418 Main St., UTICA 2, N. Y. 
Pacific Coast Branch t 

HERCULES EQUIP. & RUBBER CO., : 

435 Brannan St., San Francisco 






assures 
long service. Many 
have been in use 
10 years and more. 


WASHINGTON 





What’s Ahead In Reconversion? 


RED M. VINSON has traveled 

through Washington official life in 
ways to suggest one of those trains of 
Pullman cars upon which you and we 
don’t ride any more. Member of Con- 
gress, Federal Judge, Director of Eco- 
nomic Stabilization, Director of the 
Office of War Mobilization and Recon- 
version, and now Secretary of the 
Treasury. Do you see any more coming 
around the bend? 

Mr. Vinson, as head of OWMR, got 
out a report that is receiving a lot of 
close attention; even more since the 
announcement of his going to the 
Treasury, because he’ll have an even 
better chance to turn his ideas, espe- 
cially about taxation, into government 
policies. 

This page is interested in other 
aspects of the report; such as the 
statements about employment and con- 
tinuing control of business by the gov- 
ernment. 

Mr. Vinson seems not to expect 
much unemployment until along in 
46, at the earliest; as one commenta- 
tor describes it, a “boom economy” 
until Japan is defeated. This indicates 
that Japan is not expected to sur- 
render soon. In fact there’s a convic- 
tion in Washington that Japan will 
not surrender until defeated; thor- 
oughly and definitely defeated. This is 
a sad disappointment. But it is an im- 
portant factor in mapping the future 
of business. 

There is a certain amount of doubt 
about the Vinson statement that un- 
employment will not be much of a 
problem this year. Expected cutbacks 
by the end of ’45 will equal about 30 
percent or a little more of the level 
during the first quarter of the year. 
Managing these cutbacks and trans- 
lating them into an orderly reconver- 
sion to civilian goods production will 
not be easy. But if the change is 
slower it should be more orderly. 

However, if there is less than the 
expected unemployment there will be 
a full measure of labor troubles. Labor 
is trying to consolidate its position in 
preparation for the post-war period. A 
period of unemployment isn’t a good 
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time to fight for labor advantage; so 
the unions will make the effort now. 
Jurisdictional strikes are in prepara- 
tion. John Lewis is expected to go to 
the AF of L this fall; after which 
you expect some massive doings be- 
tween that group and the CIO. A new 
labor relations biil is pending in Con- 
gress; commonly known as the BBH 
Bill. It’s opposed by the labor lobbies 
and isn’t given much chance to pass; 
at least not soon. Better expect a 
tough time in the labor field. It may 
look worse than it is; but it’ll be hard 
going. 

About the continued control of 
business by government agencies. Mr. 
Vinson thinks an important part of 
this control must be continued even 
beyond V-J Day. It’s not to be perma- 
nent, as we understand Mr. Vinson’s 
statement; but it isn’t going to be re- 
laxed quickly. 

If you’re looking for a picture of 
this matter of government control 
policy and the difficulty of setting it 
up, watch the efforts in Congress to 
reach decisions about international air 
transport and international communi- 
cations. Shall it be one U. S. company 
in each field, fully backed by the gov- 
ernment, or shall there be competition 
and individual initiative? Congress is 
having a tough time making up its 
mind. Make a few allowances and ad- 
justments, and you have the policy 
problem of domestic business manage- 
ment. Is it to be control or competi- 
tion? 

OPA Has No Legal 

Right to Inspect Books 

Without Court Order 
RETAILERS reported that. OPA en- 


forcement officers were entering theif . 


offices, demanding the right to inspect 
records, threatening various forms’ of 
punishment if this demand were re- 
fused, levying so-called fines and say- 
ing if the fines were not paid the 
levies would be increased. In short, 
having themselves a large time. This 
got to be so annoying that the NRLDA 
asked its legal counsel for an opinion 
about the rights involved. There was 


no thought on the part of the associa- 
tion of obstructing the agency in the 
performance of lawful duties; but 
there was a desire to know the legal 
aspects of these performances. 

Charles M. Price, of Scott, Mac- 
Leish & Falk, Chicago, has told the 
NRLDA that the demands of these 
officials for records and the imposition 
of fines do not have the force of law 
behind them; not unless and until 
these actions are based definitely and 
specifically upon the orders of a court 
that has competent jurisdiction. While 
the OPA Administrator is given the 
right to investigate and examine rec- 
ords and to issue subpoenas for per- 
sonal testimony or the production of 
records, the failure to comply does 
not subject the dealer to punishment. 
If, however, orders are issued by the 
proper court, at the request of the 
OPA men, then the dealer must 
comply. 

Mr. Price suggests, however, that 
if the OPA officials seem to have 
legitimate reasons for examining rec- 
ords it’s better to produce the records. 
But if the dealer has what seems to 
him sound reasons for refusing, he 
has the legal right to do so. At the 
risk of being tiresome we repeat that 
if the official does get a court order, 
that’s different. 


Lumber Exports to Europe 
Will Be Small in 1945 


J. PHILIP BOYD, director of the 
L&LP Division of the War Produc- 
tion Board, is back from looking into 
European lumber needs and lumber 
supplies. He confirms earlier predic- 
tions, reported in this department, 
that exports of U. S. construction 
lumber to Europe during the remain- 
der of ’°45 will be small; maybe 
two or three percent of the U. S. 
lumber produced during the export 
period. 

There’s almost enough lumber int 
Europe, Mr. Boyd thinks, to meet im- 
mediate European needs. As we ul- 
derstand it, this means actual lumber; 
not logs and not standing timber. The 
supply probably would be sufficient if 
it were in the right places or if the 
transportation system were in work- 
ing order. 

Germany is said to be second only 
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A PRE-WAR PICTURE . .- - 


of what White River 
Expects to Do Again 


Before the war White River 
prided itself on service. In- 
variably White River had good 
assortments of lumber on hand 
to meet almost any require- 
ment. In due time after Victory 
over Japan White River expects 
to match or excel its pre-war 
service in dependable quality 
Douglas Fir and West Coast 
Upland Hemlock. 


How the White River Shipping Platform Looked Before the War. 


WHITE RIVER LUMBER CO., ine" 


SINCE 1896 














THE § POINT ROOF 


STRENGTH. The method of laying one shingle over another 
and nailing in place creates a “bridging” effect that gives the 
Red Cedar Shingle roof amazing strength and solidity. 


INSULATION. Insulation is the blocking off of heat..and cold 

t that ; transmission. Genuine Cedar Shingles show a high degree 

order, =, Seo oe of natural insulation, creating a cooler building in summer 
ee eee and a warmer one in winter. 


LONG LIFE. Impregnated with nature’s own preservative oil, 
Red Cedar Shingles give amazingly long service and resist- 
ance to weather. 


of the i s : LOW COST. Figured by the cost per square of an estimated 


roduc- : care-free service of from thirty to forty years, Red Cedar Shin- 
into : gles build the lowest cost roof you can buy. ‘ 

& 

umber . BEAUTY. Red Cedar Shingles blend harmoniously with shrubs 

predic- 4 and flowers. When stained or painted, the cedar wood mel- 


tment, lows the colors and the thick butts create beautiful shadow 
uction lines. 


or RED CEDAR SHINGLE BUREAU 


5508 White Building, Seattle 1, Wn., U. S. A. 


export Vancouver, B. C., Canada 
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to Sweden, at this time, in holdings 
of inventory lumber. In fact Ger- 
many is said to come nearer than any 
other European country, including 
Sweden, to having what may be called 
a normal stock of lumber. 

But the German lumber isn’t where 
it’s most needed; and transporting it 
is such a tough job that some lumber 
may have to be brought in from for- 
eign countries. This may seem queer; 
since foreign lumber would also have 
to be shipped ‘across Germany in some 
way or other. The story is something 
like this: German _ stockpiles are 
often in remote and isolated places. If 
the only reason for repairing a cer- 


tain road is to move a stock of lum- 
ber, that road usually has to wait. 
The first units to be fixed up are 
those leading from seaports to large 
inland cities; the roads of a _ thou- 
sand uses. Of course imported lum: 
ber would travel these seaport-to-city 
links. 

The peak of rehabilitation building 
on the continent probably will not 
be reached until next summer; and 
by that time European lumber produc- 
tion should be in full swing. German 
forests seem not to have been much 
damaged. In fact it is said they’d be 
improved by heavier cutting. 

Sweden, too, has_ transportation 





FREE 
BOOKLET 





Only $250 


Permanently Protects 


this Home against 


FIRE & DECAY 














ACT NOW 


to make your yard 
Headquarters for 
Protexol-Treated 

joists, roof trusses, 
studs, sub-flooring, 
sheathing, trim, etc, 


Fae 











FIRE 
RETARDANT 
WOOD 


Residences, Barns 
and other Buildings 
made Resistant to 
Decay and Termites 
at the 





same time! 





Think what it would mean to you, 
Mr. Dealer, to be able to furnish lum- 
ber for homes, theatres, schools, 
office buildiggs, warehouses and 
farm buildings which is pressure im- 
pregnated with PROTEXOL chemicals 
to render it permanently incapable 
of supporting combustion and enable 
it to resist insects and decay at the 
same time. 


Increase lumber business. Make 
extra profits. Sell comfort with se- 
curity. Get lined up for post war. 


Write for Circular 107A. 





105 Market St.) 
KENILWORTH 6, N. J. 
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troubles; also the problem of import- 
ing enough coal to keep warm. Dur. 
ing prewar years about seven percent 
of the annual cut in the Swedish for- 
est went into firewood. Last winter, 


with little coal available, the figure. 


rose to forty-three percent. Sweden 
naturally will not export lumber or 
pulpwood until assured of a fuel sup- 
ply. 

France has a pretty good inventory 
of lumber, and the French forests 
are in good condition. Holland and 
Belgium have little lumber. The 
United Kingdom has almost no com- 
mercial forests left and must import 
lumber. The British have plans for 
a big program of temporary housing. 
But British plans, as of now, include 
no more prefabricated houses from 
the United States. The British ex- 
pect to make use of European or 
Empire lumber and to fabricate it in 
the United Kingdom. British housing 
is expected to be an important source 
of employment for British workmen. 

The transportation problems of Eu- 
rope seem to be much to the front. 
If they can be solved, this should con- 
serve a certain amount of U. S. lum: 
ber. For example, much lumber is 
needed in the redeployment of U. S. 
troops; crating their heavy equipment 
to be shipped to the United States 
or to the Pacific. If European lumber 
can be used for the purpose, then 
crating and dunnage need not be sent 
from this country. The lumber is 
there, but it has to be gotten to the 
places where it’s needed. If this 
transportation knot can be untied, it’s 
even possible that the two or three 
percent of U. S. lumber marked for 
continental rehabilitation could be 
somewhat reduced. . 

All savings are important, and the 
Federal control men are not over: 
looking anything. But they don’t ex- 
actly encourage us to expect the sav- 
ings named above to flood the domes- 
tic market with surplus stock. The 
U. S. consumption of lumber is said 
to be equal to that of all the rest 
of the world combined; so it takes. 
some doing to flood that kind of a 
market. 


Statute of Limitations 










BECAUSE so many  lumbermet 
have mentioned the importance of the: 
Gwinne Bill (H. R. 2788), now pending: 
in Congress, this page refers to it- 
again. Retailers as well as producers 


are worried by the situation it seeks, 


to- correct. 


This proposed law would set up a 
one-year Federal statute of limitations* 


on private suits. While the bill is: 
quite general in scope, we understand: 
that Representative 


The matter about which lumbermel’ 
are most concerned just now is the 
payment of travel-time wages to work 





Gwinne hoped, 
especially, by means of it, to bring> 
some order into the chaos of unsettled. 
issues in the Wage and Hour field-: 
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SALES OFFICE: 1204 Conway Bidg., CHICAGO 2, ILL. 
Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. 











Polson Sitka Spruce lumber is going 
largely for aircraft, gliders, boat- 
building, boxes and crating on urgent 
war orders. 


Under present conditions it is impos- 
sible for us to supply any volume of 
Sitka Spruce lumber for commercial 
orders. 


With victory we hope to again supply 
our many good customers with Sitka 
Spruce lumber, Douglas Fir lumber 
and Cedar shingles. 


POLSON 


Division of 
Polson Logging Company 


Hoquiam, Washington 





Lumber & Shingle Mills 
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STANTON 
DISTRIBUTION 


IN THE WEST 


offers particular 
advantages for 


WOOD PRODUCTS 


For fifty years we have wholesaled 
domestic and imported woods through- 
out America with accent on the west. 
We want new post-war items. 


BUILDING MATERIALS 


In addition to wood products we have 
handled associated materials needed 
in the building trades. Here too we 
can offer organized sales help with 
adequate finances, facilities and space 
for large operations. 


BUILDING SPECIALTIES 


Here we believe the post-war market 
will be particularly receptive. We are 
organizing to meet this need. 


WRITE, 
WIRE or 
PHONE 


if you seek 
adequate 

distribution 

in the west. 


Eugene 
Oregon 
Office 


476 E. Broadway 


E. J. STANTON & SON 


INCORPORATED 


2050 East 41st Street 
LOS ANGELES CALIFORNIA 











ers. However, this needs to be un- 
derstood. Henry Bahr, representing 
the NLMA, appeared before the sub- 
committee of the House Judiciary 
Committee in support of the bill and 
at once stated that this was not a 
matter of substandard wages or the 
exploitation of labor. The current 
controversy arose in the West, where 
loggers are highly unionized and well 
paid. It is a matter of determining 
the responsibility of the employer for 
retroactive wages and damage pay- 
ments in cases where he did not know 
and could not determine his obliga- 
tion under the law. 

Congress probably did the best it 
could in passing the wage and hour 





legislation. But the field was so new 
and so broad that much had to be left 
to the discretion of the operating 
Division. It seems that the question 
of travel-time wage payments to log- 
gers came up early; and no one knew 
whether or not the law required this 
payment. For some six years, after 
the law was passed, the Wage and 
Hour Division remained in doubt 
about it. Employers tried to get a 
ruling. They were told, quite in- 
formally to be sure, that the question 
would have to be settled some time; 
but meanwhile, it was suggested, they 
might ignore the whole matter. In 
fact they were given to understand 
that, if the eventual decision imposed 
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to serve your Postwar Needs! 


Depend on it — you, the customer, are the most impor- 
tant person in Metro Lumber’s postwar plans. Depend 
on it — as soon after Victory as Metro's mill connections 
can build an inventory, you'll have service — yes Sir, 
the same personal, conscientious service Metro has 
been delivering to its customers since 1907. 


ETROPOLITAN _— — 


CHICAGO 
4010 W. Madison St. 
Kedzie 7510 


MILWAUKEE 
7534 W. State St. 
Bluemound 4686 


Owners and Operators 


Ponderosa Mouldings, Inc. 
Redmond, Ore. 


LUMBER “ 


BOX SHOOK s 


MOULDINGS 
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these travel-time payments upon the 
industry, the ruling would not be re- 
troactive. Payments would begin as 
of the date of the decision. 

Then followed what Mr. Bahr called 
the “ambiguous rulings” in the Ten- 
nessee Coal and Iron and Jewel Ridge 
Cases. On the strength of these rul- 
ings the Wage and Hour Division an- 
nounced that travel time must be paid 
to loggers in the West Coast industry. 
“This policy,” said the Division, ‘will 
be prospective for all companies 
which come into compliance immedi- 
ately.” 

Note the implied threat. A com- 
pany which exercised its right to go 
to court for the interpretation of the 
law would, if it lost the case, not 
only be obliged to pay those extra 
wages in the future but would also 
be compelled to settle accumulated 
travel-time pay, plus liquidated dam- 
ages of an equal amount, plus at- 
torney’s fees. In many cases back 
pay and liquidated damages would 
cover a period extending back to 1938. 
Many of these companies, in Mr. 
Bahr’s opinion, might be forced by 
this action to close. 

The Gwinne Bill would limit these 
recoveries by private suit, under this 
Wage and Hour provision, to accumu- 
lations of travel-time wages and dam- 
ages of a single year. Certainly this 
is not satisfactory to an employer 
who wanted all the while to comply 
with the law and who could get no rul- 
ing that would stick. But it would be 
less disastrous, in terms of money, 
than claims running back to 1938. 

A few retailers think they have no 
direct interest in these matters, since 
they don’t hire loggers. Well, for six 
years after the law was passed the 
employers of logging crews were sure 
they were not interested. They found 
that they were. And how! If you 
hire any labor, then you’re interested 
in the effort to make the tissue of 
labor laws mean something that can 
be lived with and understood. 


L-335 Amendments 


A CHANGE soon will be made, to 
simplify the business of getting lum- 
ber to repair disaster damage to 
houses and the like; roofs torn off by 
wind and such things. It doesn’t 
change much, as we understand the 
matter, save that the owner can certify 
his own order, under the limitations 
of the rules, instead of hunting up 4 
control committee and getting a cel 
tification. It yields no extra lumber; 
but it does save a little time and al- 
noyance. There’s never much question 
but that materials will be certified for 
disaster repairs. The change also will 
make suitable provision for replacing 
the stock in the dealer’s inventory. 

An interpretation to Direction 14 
makes it clear that the words “boards” 
and “dimension” as used in this Di- 
rection include all grades of the spect 
fied species of lumber in the thick- 
nesses named. 


& 
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Lack of Manpower, Equipment 
Intensify Problems of 
Maintaining Lumber Output 
Reports from all the major lumber 
producing regions continue to be 
pessimistic as far as any improve- 
ment in output is concerned. Opera- 
tors are complaining consistently of 
the lack of sufficient competent man- 
power plus equipment that is down 
because of lack of replacement or 
maintenance parts. Heavy hauling 
equipment is especially short now be- 
cause of the truck tire situation. 
The national lumber production 
average for the first six months is 
down about 12 percent below where it 
was a year ago and observers predict 
that July will fall below a year ago 
by more than that because of seasonal 


factors which are more pronounced . 


this year that last. The Fourth of 
July holiday was the basis for shut- 
downs to permit vacation periods on 
the west coast, lasting from a few 
days to as long as ten days. Un- 
usually dry weather in the western 
producing regions has forced curtail- 
ment of some operations and this 
will have its effect on output totals. 
In the south in some areas produc- 
tion is reported down as much as 30 
percent below a year ago, although 
the Central Procurement Agency is 
buying and concentrating all available 
lumber on the Gulf for shipment to 
the Pacific. In some instances lum- 


ber sold to private buyers never’ 


reached them because CPA buyers in- 
tercepted the shipments and placed 
them at the disposal of the military. 

Retail lumber yard stocks through- 
out the nation continue to be at the 
lowest point thus far in the war. Buy- 
ers in the producing regions find it is 
next to impossible to secure sizable 
quantities for their yards, the same 
condition that has_ prevailed for 
months. No hint as to when the in- 
dustry may look for a change in these 
conditions is forthcoming although 
good authorities now readily voice the 
opinion that the peak of military de- 
mand has been reached and that we 
can look forward to a tapering off 
rather than any further tightening of 
the situation. How long it will be be- 
fore the tapering off starts, however, 
is as much a mystery as the date of 
the Jap capitulation. 

Now that the lumber supply situa- 
tion is approaching the crisis stage, 
government agencies are finally inter- 
ested in a little more coordination. The 











MUNI ANALYSIS 





ject to delay. 
coast. 


delivery delay. 


metal sereen cloth. 


delivery. 


in many areas. 


Stocks fair. 


Portland Cement—Supply adequate. 

Concrete Building Blocks—Generally good production and stocks. 

Steel—Structural steel, place, reinforcing bars somewhat easier. Sheet 
and strip still tight. Reinforcing mesh tight. 


Supply Situation Tight on Most Construction Materials 
(Compiled from WPB and Industry Sources) 


Insulation Board—Supply situation fair, not improving. Delivery delays. 

Hardboard—Tight with no indications of improvement. 

Laminated Fibre Board—Essential needs being met. Civilian orders sub- 

Gypsum Board—Supply adequate for essential needs, except on ‘west 

Asphalt Roofing—Production generally meeting essential demands. Some 

Asbestos Cement Flat Sheets—In short supply. 

Asbestos Cement Shingles—May expect long delivery delays. 

Hardware and Metal Building Materials—Generally improved, except 

Floor and Wall Tile—Production below demands, with long delays in 

Common and Face Brick (Unglazed)—Unfilled orders exceed stocks. 
Fair supply in about half the states. 

Structural Clay Tile—Unfilled orders exceed stock. Supply inadequate 


Glazed and Unglazed Hollow Facing Tile—Production below demand. 











Office of War Mobilization and Re- 
conversion is talking about an inter- 
agency committee and the appoint- 
ment of a “construction coordinator.” 
The new coordinator would not only 
be concerned with lumber, but with 
all building materials, the plan being 
to keep order and stability in the 
changeover from all-out war effort 
through reconversion. Several names 
have been advanced for the job of 
construction coordinator including J. 
Philip Boyd, now WPB lumber chief 
and Hugh Potter of the River Oaks 
Corporation, Houston, Texas. Because 
Mr. Boyd still has a tremendous job 
to do as WPB lumber chief, the feel- 
ing persists that Mr. Potter will be 
the choice providing he will be able 
to accept the appointment. 


Current Statistics on Lumber 
Output, Distribution 


Lumber shipments of 454 mills re- 
porting to the National Lumber Trade 
Barometer were 13.2 percent above 
production for the week July 7, 1945. 
In the same week new orders of these 
mills were 53.7 percent more than pro- 
duction. Unfilled order files of the 


reporting mills amounted to 114 per- 
cent of stocks. 


For reporting soft- 
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wood mills, unfilled orders are equiva- 
lent to 43 days’ production at the cur- 
rent rate, and gross stocks are equiva- 
lent to 36 days’ production. 

For the year-to-date, shipments of 
reporting identical mills exceeded 
production by 5.6 percent; orders by 
9.7 percent. 

Compared to the average corre- 
sponding week of 1935-39, production 
of reporting mills was 41 percent less; 
shipments were 35.6 percent less; and 
orders were 17.7 percent less. 


Northern Pine 
The five mills reporting to the 
Northern Pine Manufacturers’ Asso- 
ciation indicated that their produc- 
tion for the week ended July 7 was 
1,470,000 board feet. This was a drop 
of 200,000 board feet over the previ- 
ous week. It brings the total produc- 
tion for 1945 up to 19% million feet 
compared to 21% million feet pro- 
duced by this time in 1944. 
Shipments were 1,055,000 feet, and 
new orders were received for 1,050,- 
000 feet. This levels off with 8,680,000 
feet on order and gross stocks of 33,- 
595,000 feet. 
Southern Pine 
The week ended: July 7 saw produc- 
tion of 16,720,000 board feet of South- 














NATIONALLY ADVERTISED 
AROMATIC RED CEDAR 


CLOSET LINING LUMBER 


Packaged and Sealed 


GUARANTEED 
90% Red Heart 
or Better 









Our production 
is drastically curtail- 
ed by reason of problems 
related to the war effort, but we 
are doing our level best to partially 
fill demands; at the same time planning 
for that day when we can again serve our 
customers with enough—on time. 





PRODUCT OF 


GEO. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 











Power Falling of Craig Mountain Pine 


Modern Facilities 
—Modern Lumber 


Buyers can depend on Craig Moun- 
tain to keep up to date on facilities 
and methods—and up to standard on 
quality. 

Going heavy on boxing and crating 
for the armed forces now, we'll be 
back with better-than-ever service 
when peace again rules the world. 








Member of Western Pine Assn. 


















































CRAIG MOUNTAIN LUMBER Co. 
Winchester, Idaho. 























ern pine in 129 mills reporting to the 
Southern Pine Association. This is 
four percent less than a year ago. 
Shipments were made of 17,276,000 
feet, and orders came in for 20,270,000 
feet. Stocks total up to 138,593,000 
feet and the order files show 130,502,- 
000 in demand. 
Western Pine 

Western Pine production hit 34,240,- 
000 feet in 96 mills reporting to West- 
ern Pine Association. A year ago the 
corresponding week (ended July 8, 
1944) accounted for nearly 50,000,000 
feet of production. Shipments this 
year were 25,816,000 feet and new or- 
ders came in for 42,226,000 feet. 

West Coast Lumber 

The weekly average of West Coast 
lumber production in June (4 weeks) 
was 135,585,000 board feet, or 83.6 
percent of 1941-1944 average. Orders 
averaged 137,841,000 feet; shipments 
133,449,000. 

The industry’s unfilled order file 
stood at 950,546,000 b.f. at the end of 
June; gross stocks at 392,835,000. 

The record of the West Coast lum- 
ber industry for June was slightly 
better than May’s, both in log in- 
ventory and sawmill production, but 
the lumber cut is now 12 percent be- 
hind the same months of 1944. The 
industry’s July production is going to 
be brought seriously down, due to the 
paid vacations which many West 
Coast operators are giving their em- 
ployees this month under terms of 
their working agreements, and to a 
large number of repair jobs that can 
no longer be delayed. 

On the other side of the West Coast 
picture, lumber demand is at the peak 
for the war period, because of the 
tremendous construction program in 
the battle areas of the Pacific, and 
also because of the home effort to 
start civilian building. 


Reports from Lumber Markets 

BOSTON: Wholesale and retail in- 
ventories have reached a vanishing 
point. Very little lumber of any kind 
is coming in even from Maine and 
New Hampshire. There is little from 
the West and practically none from 
the South. Boston wholesalers have 
been heard to declare that the situa- 
tion is the worst since the war started. 
Government is taking 80 percent of 
available Northeastern production of 
pine, fir and hemlock, and war plant 
demand, plus housing project require- 
ments in Massachusetts, Rhode Island 
and Connecticut have stimulated the 
search for lumber. Other war plants 
have absorbed the labor released by 
the closing of some east coast ship- 
yards, and the lumber industry has 
had little influx of this type of worker. 
Production is still low. 

BALTIMORE: Crop harvest in the 
Appalachian hardwood region has 
taken workers out of the woods. Pro- 
duction has shown some gain and 
transportation an improvement in this 
area. Still the production situation 
is far below requirements. West 
Coast woods are moving to the Pacific 
battlefronts and cannot be counted 
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upon to ease the Baltimore situation. 
Shortleaf pine is in as short a con- 
dition as at any time since the be- 
ginning of the war, wholesale outlets 
for this merchandise have little to oc- 
cupy them. Long leaf pine is some- 
what better off with larger resources 
and more control over working forces. 

NORFOLK: Supply of lumber in 
all branches of the industry—manu- 
facturing through retail, is very light. 
Wholesalers have had difficulty locat- 
ing even truckloads. Civilian demand 
for lumber is also light. Box manu- 
facturers with government contracts 
are buying all stock they can locate. 
Weather has been ideal for logging, 
milling and drying, and a slight in- 
crease in output is expected; but 
other limitations are too great to per- 
mit much gain. Some large pine mills 
have made no shipments of dressed 
stock because of extra effort required 
to secure logs and produce lumber 
from them. When sufficient stock is 
on hand the planing mill is started. 

MINNEAPOLIS: Supplies, both re- 
tail and wholesale have improved 
slightly and there is an expectancy of 
better conditions before fall. Mill 
stockpiles are holding up well, par- 
ticularly with respect to Northern 
Pine manufacturers whose figure of 
a little over 35,000,000 feet is only a 
trifle below the figure for the same 
period of 1944. 

Demand continues heavy from gov- 
ernmental agencies and the demand 
for home construction has taken a 
sharp upsurge as the result of recent 
new allocations for the Twin Cities 
area. New allocations total 1,000 
homes with 500 given an immediate 
go sign. The rest will have to wait 
until October 1. Of these 500, a total 
of 350 will be built by contractors 
and rental organizations and _ will 
likely get off to a fast start provid- 
ing the lumber with which to build 
them is forthcoming. Demand is es- 
pecially heavy for dimension stuff of 
any kind. 

Rural demand for lumber to repair 
and improve farm storage and _ live- 
stock shelter facilities extremely 
strong, but some difficulty is being 
experienced in rural sections because 
of the recent amendment to priorities 
regulation 19. 

Lumber production in the North- 
woods has been highly variable in the 
past fortnight because of extremely 
changeable weather involving several 
heavy rainstorms. Production, in con- 
sequence has, for the five mills re- 
porting to the Northern Pine Mant- 
facturers Association, ranged from 
well in excess of 1,700,000 feet to well 
below that figure. Labor shortages 
remain a strong factor in curbing 
production, and this situation can not 
be expected to improve until harvest 
has been completed and the farm- 
woods labor moves back to the timber. 

MEMPHIS: Local retailers have 
little building lumber and structural 
timbers, and the hundreds of single 
and multiple family dwellings that are 
being constructed are jobs of con- 
tractors who have distant lumber 
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sources. FHA has allocated more 
than 1,000 of the units to the city. Con- 
siderable wallboard, asbestos siding 
and such non-critical items are going 
into these structures. AA-3 priority 
allocations do not seem sufficient to 
get lumber replacements for dealers. 
Orders for all grades of hardwood in 
all thicknesses are plentiful and after 
seven and one-half years of shipments 
in excess of production, stocks are 
negligible. Few hardwood items for 
which government use has declined 
are occasionally to be found. In re- 
cent weeks weather and labor condi- 
tions have improved throughout the 
Southland and production has risen 
to 66 percent of normal. 

KANSAS CITY: Retailers are 
about out of lumber here. What sup- 
plies do come to retailers are already 
earmarked for a job before received, 
and often never enter the yard. De- 
mand is as great as ever. Furniture 
factories have steel allotments, but 
are held up because of lumber. Rail- 
roads fail to get ties and timbers 
even with high priority. Mills which 
have Kansas City headquarters report 
inquiries from foreign agents seeking 
lumber, which cannot be satisfied. 
Weather has been bad with uninter- 
rupted rains making it impossible for 
crews to get into the woods. Labor 
is short and mills are closing because 
of increased costs. Labor efficiency 
is about 50 percent of normal—skilled 
workers being particularly scarce. The 
situation applies equally to softwoods 
and hardwoods. 

SEATTLE: Retail and wholesale 
plants seem to have some lumber, part 
of which is undoubtedly window 
dressing. Home building in this area 
is quite extensive—but the supply 
situation is critical and no relief is in 
sight. Government demand is not 
filled. Less than half of the lumber 
sought at a recent Portland auction 
was ordered. The CPA is now getting 
the 15 percent of the Canadian pro- 
duction recently authorized, and the 
government (according to rumor) will 
soon appropriate lumber now going 
to resawing plants. Fire 
holds great potential danger and has 
put crews on hoot owl shifts. Camps 
and mills were down for the July 4 
holiday, and for repair, and that will 
show up in production figures. Log 
input increased inventories in the 
three districts for July 1 over June 1 
by some 64,000 feet, but they were 
still 167,000 feet less than July 1, 1944. 

TACOMA: Supplies are just about at 
the lowest level for the year. The holi- 
day, and heavy construction demands 
have had a large part in this reduc- 
tion. NHA approved 100 publically 
financed dwellings and construction is 
expected to start within a short time. 
Lumbermen generally believe that 
government demand for lumber for 
military use is now at its peak with 
heavy construction going on in the 
Pacific war theater. The July 4th 
holiday will cut production figures for 
the month. Forest fire hazard is seri- 
ous and the forests are closed to the 
public in many instances. 


weather - 
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Mayo M. Iles, Mgr. Land Department, 
Louisiana Central Lumber Company. 


ESSCO Has Laid the “Groundwork” 
For Your Future Lumber Needs 


You can plan right now to re-stock 
your bins with seasoned, high-qual- 
ity precision-milled ESSCO lumber 
as soon as war commitments per- 
mit. ESSCO will be able to supply 
your needs, thanks to the foresight 
and experience of such ESSCO offi- 
cials as Mayo M. Iles, incharge of the 
land department. Extensive tracts of 
virgin timber are ready and waiting 
for the demand—carefully selected 
by a man with a quarter of a cen- 
tury experience in the high stand- 
ards demanded for ESSCO lumber. 


This timber will be precision 
milled, well seasoned, when it reaches 
you as ESSCO lumber. The high 
quality and the many advantages of 
this famous lumber which ESSCO 
dealers expected and received before 
the war are and will be maintained 
in the future. So it is well to figure 
on your future lumber needs now, 
giving particular consideration to the 
labor, time and money saving ad- 
vantages of ESSCO End-Lokt lum- 
ber in replenishing your stock, num- 
ber 8 of which is stated below. 


EXCHANGE SAWMILLS SaLeEs Co. 


1111 R. A. LONG BUILDING 
Southern Pine ry Southern Hardwoods 


Trade-Mark Reg. U. S. Pat. Office 


KANSAS CITY 6, MISSOURI 
Ponderosa Pine 3 West Coast Woods 








End-Lokt lumber offers 12 advantages. Here is... 


N 8 The savings in cutting, handling and nailing costs of End-Lokt lum- 
Co. ber bring diagonal sheathing at little or no extra cost. 






















PAUL B. BERRY 
Grand Rapids 6, Michigan 


if yow ean furnish any of the folliow- 
hry (or anything else) write or wire me. 


1 or more cars 4/4”, 5/4”, 6/4”, 
8/4” Soft or Hard Maple, Poplar, 
Pine, Gum, Birch, Willow, Magno- 
lia, Oak, Beech, etc. Any grade, 
preferably Uppers or Log Run. 
Kiln dried, air dried or shipping 
dry. Rough or S2S or S4S. Can 
use RW4L, or shorts. 




































Michigan-California Lumber Co. 
Tree Farm Dedicated 

The Michigan-California Lumber 
Co., Camino, Calif., formally dedicated 
its 77,200 acre tree farm at public 
ceremonies on Saturday morning June 
16, with Swift Berry, secretary and 
manager of the company, acting as 
master of ceremonies. A series of for- 
estry meetings and conferences pre- 
ceded the dedication. Members of 


Wide MWS 


pointed manager of the Baton Rouge, 
La., office of Jahncke Service, Inc., 
effective July 15. Mr. Tait has been 
connected with the New Orleans office 
of Jahncke Service for the past nine 
years as manager of its lumber inter- 
ests and will remain as head of that 
department in addition to his new as- 
signment. 


Chicago Lumbermen Hold 





the California forest practice commit- Annual Tournament ' 
tee of the Western Pine Association The 39th annual golf tournament, p 
. RLEN (aenar inspected further timberlands in the dinner and evening entertainment of B 
daar NP TEP RROUALTY region for which tree farm applica- the Chicago Lumbermen’s Golf Asso- = 
: ANDISERVICE) tions have been made and held an ex- ciation was held at the Elmhurst th 
ASS VLYALAVSE T. SOs HE ROLLY 3 s : : 
TAUNTS ecutive meeting. The California State Country Club June 29 with a sizable T 
BAN GH ST OF 4 OUNCHUNTD board of forestry also met. In the group of lumbermen in attendance. a 
afternoon following the dedication of Charles E. Foster, of the Foster th 
the Camino Tree Farm, sixteen other Lumber and Construction Co., Val- bi 
Fly Screen Cloth tree farms were dedicated, at which paraiso, Ind., won the day’s champion- V 
\s ” Stuart Moir of Portland, Ore., chief ship in golf with a 36-hole score of - 
KEYSTONE BRAND forester of the Western Pine Associa- 82-81—163, for which he was awarded A 
tion, was a speaker. Swift Berry was one year’s custody of the Herman H. Ti 
Limitation order L-303 recently issued by toastmaster at a dinner in the evening, Hettler trophy. John Jacobs, of the cl 


W.P.B. greatly restricts our distribution 
and the sizes and meshes of cloth we can 
weave. 


We will do our very best to supply our 
customers. Full information will be cheer- 
fully given to your inquiries. 


Allow us to quote 


Seneca Wire & Mfg Co. 


FOSTORIA, OHIO 


























OU need these tools for 





honoring El Dorado tree farmers who 
have put their forest holdings on a 
sustained yield basis. Speakers in- 
cluded August J. Stange, La Grande, 
Ore., president of the Western Pine 
Association. 

The Camino Tree Farm of the Mich- 


million board feet a year the timber 
supply will support the present op- 
eration for forty years. The 77,200 
acres in this tree farm include 45,400 
acres of virgin timberland and 31,800 
acres of lands cut over since 1894. 
The present harvest supports a lumber 
operation producing some 25,000,000 
board feet of lumber and box shook 
per year. In normal times this opera- 
tion maintains 400 employees. 
Headquarters of the Camino Tree 
Farm are at Camino, El Dorado 
County, California, where are also lo- 
cated the lumber seasoning yard, the 
locomotive shops, the planing mill, the 
box shook factory, and the shipping 
dock and sales office. The company 
produces its well known Camino Qual- 
ity Sugar and Ponderosa Pine lumber 


John Brennen Lumber Co., won the 
Reserve Supply Cooperative Coop. 
trophy with a net score of 92-27-66. 
Sam Simpson won the American Lum- 
berman Cup with the lowest gross 
score for 18 holes, a total of 78. 
Howard Hasbrook of the Chicago & 


Phone 631 igan-California Lumber Co. was cer- Riverdale Lumber Co., took the Ed- 
tified Aug. 16, 1944, and at the pres- ward Hines trophy with his score of 
THE ent cutting capacity of some 25-30 95-25-70. The Chicago Lumber Insti- 


tute Cup was won by Joseph Dohm of 
the Nat Wolf Lumber Co. with an 
89-18-71 score. Norman H. Ratterree 
took the Lumbermen’s Mutual Cas- 
ualty Co. trophy with 101-30-71. 
Adolph Pfund, secretary of the Wood- 
workers Jobbers Service Bureau -won 
the Old Boys event with 95-23-72. 

Winners in four flight events were 
Joseph E. Flynn, 79-9-70; Earl Had- 
land, 90-18-72; Major C. W. Happ, 
95-23-72; and J. J. Chalmers, 108-32-76. 

New officers chosen are Joseph E. 
Stadelman, president, succeeding Wil- 
liam Ory and Joseph L. Strong, re- 
elected secretary. A rising vote of 
thanks was tendered the venerable 
Mr. Strong for his many years of 
service to the club as_ secretary- 
treasurer. 





insulation board jobs. 
Made of hard maple, light 
weight. Sharp, strong blades 
cut thru toughest insulation 
boards, leaving clean, smooth 
edge. Three tools, five blades, 
attachments, all for 


$350 


Sent postage paid 
anywhere in U.S. A, 


Extra Bevil-Devil Blades, of 
selected steel, ground to cut 
insulation board, package of 
100 for $4.00, postage paid. 


KIMBALL mec. aie 


1709 GREENLEAF ROYAL OAK, MICH. 


at its sawmill at Pino Grande and 
also manufactures California white fir, 
California Douglas fir and incense 
cedar. 

Officers and staff of the Michigan-Cal- 
ifornia Lumber Co. are John W. Blod- 
gett, Jr., president; Sarah R. Blodgett, 
vice-president; Swift Berry, secretary 
and manager. C. W. Doe, production 
manager; William B. Berry, logging 
engineer. 


Assumes Added Duties 

Robert H. Tait, president of the 
Lumbermen’s Club of New Orleans 
(La.), during 1942-1943, has been ap- 











Northern Pine Manufacturers 
Re-elect Officers 

At the annual meeting of the 
Northern Pine Manufacturers’ Asso- 
ciation, held June 27 in the office of 
the Winton Lumber Co., Minneapolis, 
Minn., the following officers were re 
elected for the coming year:  Presi- 
dent—J. A. Mathieu, J. A. Mathieu, 
Ltd., Rainy Lake, Ont.; vice president 
—W. A. Shull, Red Lake Indian Mills, 
Redby, Minn.; secretary and treasurer 
—W. A. Ellinger, Minneapolis, Minn. 
The only change in directors and 
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AGIA ExnausTers 
_ Mm 


_ FARM BUILDINGS 
“” AND MILLS 





With no power costs and no moving parts — the Agitair 
Ventilator puts the wind to work ventilating barns, milk-houses, 
poultry houses, lumber mills, curing sheds, and even homes. 
Breezes blowing from any direction over the Agitair create 
suction within the unit, drawing stale air and vapors out of 
the building. 

Tested under actual operating conditions by leading inde- 
pendent research laboratories, the Agitair was proved to be 
the most efficient—moving 50% more air at average 5 mph. 
wind velocity. 

When there is no breeze, the Agitair does not impede natural 
ventilation. Fully weatherproof, with no back drafting. Smaller, 
more compact, neater. 

Available in all sizes. Easy to mount on any roof or vent. 
Try them on your own buildings, and stock Agitairs for your 
customers. 


@ SEND FOR NEW BULLETIN EX-AL 
7 EAST 42ND STREET 
AIR DEVICES, INC. NEW YORK 17, N. Y. 


Trims that STAND OUT 
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B& T METAL TRIMS 
CHROMEDGE 


THE B&T METALS CO0., COLUMBUS 16, OHIO 
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WHISTLE YOUR SASH RECONDITIONING 
CARES AWAY WITH 


RM-GLAZE 


Sash reconditioning costs money, takes time, 
wastes labor. It’s a headache from start to 
finish. But you can end it—you can whistle 
your sash reconditioning cares away with Arm- 
Glaze Elastic Glazing Material. Arm-Glaze is 
the “blue putty” that never gets rock hard, 
always works easily and takes a practical set 
for immediate handling and shipping. Arm- 
Glaze has permanent elasticity that “gives” 
with normal expansion 
and contraction. Arm- 
Glaze absorbs shocks. 
The Arm-Glaze bond is 


permanent! 


Arm-Glaze is made by 
an exclusive Armstrong 
process from finest 
quality materials— 
your assurance of per- 
fect glazing, free of 
complaints and recon- 
ditioning costs. 


MADE ONLY BY 
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Chicago Detroit 


committee was made in the forest con- 
servation. committee, where ..George 
Amidon succeeded R. A. Hunt at the 
latter’s request. 

The members received reports from 
the secretary, treasurer and auditor 
in written form and heard reports 
from the various committee chairmen, 
followed by discussions. President J. 
A. Mathieu presided. 


Michigan Traveling Lumber 
Salesmen Golf 

Rain held the attendance at the 
first golf tournament of the Michigan 
Association of Traveling Lumber & 


Sash & Door Salesmen at the Tam- 
O-Shanter Golf & Country Club on 
June 15 down to 21, but 79 crowded 
the dining room in the evening for 
dinner and a social evening. 


New Custom Planing Mill 
Firpine Planing Mill Co. has 
started construction of a custom plan- 
ing mill two miles south of Redding, 
Calif., R. I. Flaharty, one of the part- 
ners, has announced. The mill, which 
is owned by R. I. Flaharty, Earl 
Leever, and Calvin Frances, all of 
whom have been in the lumber in- 
dustry in Oregon, will have a capacity 








LUMBER and PILING 
for 50 Yeare 


Car and Cargo -- Wholesale Only 


ALL TYPES -- ALL GRADES 
Western Pines and West-Coast Lumber 


Large and Long Timbers -- Fir Piling up to 150 Feet 
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PATRICK LUMBER CO. 


Terminal Sales Building, Portiand, Oregon 
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Planning for Long-Time Service 


ae 1 


TREMONT LUMBER COMPANY 


HERBERT MOSS, 


and STAMPS General Sates Manas 


‘e 


Now co-operating as fully as 
possible on war orders, Tre- 
mont is looking ahead to re- 
sumption of its regular service 
to the trade. Tremont plans to 
be here permanently to serve 
its many customers. 


Rochelle, La. 








N ORTHE " 
HARDWoom, 
SOFT Woops 
CAYUTA BRAND 
HARDWOOD 
FLOORING 
MAHOGANY 
WALNUT 


We have been many years building 
up our reputation for quality and cus- 
tomer satisfaction. 
that under current operating and sup- 


It distresses us 


ply conditions we are unable to meet 
even the needs of our regular custo- 
mers. whose forbearance we solicit. 





of 100,000 board feet of lumber per 
eight-hour day and will employ from 
30 to 40 men. Flaharty will be resi- 
dent manager, 


New Appointments Announced 
James F. Mahoney, sales director 
of the Edward Hines Lumber Co, 
Chicago, announces the appointment 
of Charles A. Mitchell, as assistant 
sales manager in charge of new con- 


Charles A Mitchell George E. Curran 


struction and George E. Curran as 
assistant sales manager in charge of 
industrial sales. Both men will make 
their headquarters at the main yard, 
2431 South Wolcott Avenue, Chicago. 
They will have charge of sales of 
the company’s twenty-three lumber 
yards in Chicago and suburbs. 


Ruberoid Adopts Annuity Plan 

Herbert Abraham, president of The 
Ruberoid Co., New York 18, has an- 
nounced the adoption of a voluntary 
retirement annuity plan, designed to 
provide all eligible employees, both 
salaried and hourly paid, with a reg- 
ular monthly income in addition to 
social security benefits. 


Personnel Changes in Douglas 
Fir Plywood Association 

John D. Ritchie, chief of the inspec- 
tion department of the Douglas Fir 
Plywood Association for the past four 
years, has been named chief of the re- 
search department to succeed J. D. 
Long, who is returning to his original 


John D. Ritchie George M. Williams 


program of development of farm ap- 
plications for plywood by working di- 
rectly with faculty members of col- 
leges and universities. 

The research department has a two- 
fold purpose: to expand the useful- 
ness of plywood and to maintain the 
quality of the product. The laboratory 
is separate and apart from the new 
Plywood Research Foundation now be- 
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AMERICAN Lumber Handling Equipment 
for Saw Mills, Veneer Plants, Industrials 





Automatic Dry Kiln Car Lumber Stackers 
Semi-Automatic Dry Kiln Car Lumber Stackers 
Elevators for Stacking Dry Kiln Cars by Hand 
Dry Kiln Car Gravity Flow Unloaders 

Electric Lumber Transfers 

Planer Feed Elevators 

Hydraulic & Electric Elevating Tables 


Passenger, Freight & Industrial Elevators 


DESIGNERS AND MANUFACTURERS 
OF SPECIAL EQUIPMENT 







MANUFACTURING COMPANY INC. 


ELEVATORS 
2119 Pacific Avenue, Tacoma 2, Washington 















You Can 
Cooperate With O. D. T. 


and at the same time save most 
of the freight charges by using 


PAR-TOX 


Wood Toxic Concentrate 


Every gallon of PAR-TOX makes 
30 gallons of toxic solution — by 
simply adding 29 gallons of low- 
cost reducing agent, available 
locally. 


It saves much in war-needed 
freight space — with an equal 
saving in transportation cost. 





Specify 
“Par-Tox Treated” 
on your next order. 





IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 





MORE FORD 
TRUCKS ON 
THE ROAD 


.». ON More jobs 
... for more 
good reasons! 



































FORD MOTOR COMPANY 


(RR jt SR Pa 














SAW MILLS 


AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast. accurate saw- 
ing assured. 

Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 

Various sizes and dogs to meet your needs. 


ri 
RF art. pe ence in building ~ia 


LANE MANUFACTURING CO. 


MONTPELIER, VT. 
















ing established by the industry at Ta- 
coma to study wood utilization and 
manufacturing techniques. 

Successor to 
Ritchie as chief in- 
spector is George 
M. Williams, a 
member of the in- 
spection staff for 
the past two years. 

All three men 
will have offices at 
Tacoma. However, 
Mr. Long will make 
extensive trips re- 
establishing  con- 
tacts with staffs of 
agricultural colleges and reviewing ex- 
perimental projects. 


ployment Practices Act,” and by 
unanimous vote Secretary H. W. 
Sholar was instructed to write the 
senators and congressmen represent- 
ing the people from the two Carolinas 
and Virginia, advising them of the op- 
position to this proposed legislation. 
By like vote, the club approved HR 
2788, “Statute of Limitations Act,” 
and requested the secretary to inform 
the respective Washington representa- 
tives. Chief speaker of the afternoon, 
introduced by Secretary Sholar, was 
Hon. Thad Eure, secretary of State of 
North Carolina. 





J. D. Long 


Cincinnatians Picnic 


A large crowd attended the annual 
picnic of the Cincinnati Lumbermen’s 
Club at the Twin Oaks Country Club, 
Latonia, Ky., on June 12. The Yellow 
Piners soundly trounced the Hard- 
wooders to the tune of 24 to 2 in the 
traditional baseball game, played in 
spite of rain. The game was featured 
by the sensational pitching of Ray 
Mortimer and big league batting and 
fielding by Jack Andres, who has just 
returned to Cincinnati after serving 
for 37 months in the South Pacific. 


Bror Dahlberg, president and a founder of 
The Celotex Corporation, Chicago, was host 
and master of ceremonies on June 20 at a 
luncheon given for Chicago employees to 
celebrate the twenty-fifth anniversary of the 
founding of Celotex Corp. Guest of honor 
was 71-year-old “Uncle Charlie’ Rhodes, who 
is retiring as treasurer after more than two 
decades of service and who was presented 
with a gold pocket watch by his associates 
as a token of esteem. Alfred |. Schimpf, the 
new freasurer, and Vice President Carl 
Muench, founder of the Company, were also 
introduced. Bror Dahlberg is shown above 
presenting the watch to “Uncle Charlie.” 


Carolina-Virginia Lumbermen's 
Club Meets 


After disposing of routine business 
at its meeting on June 26 at the Sir 
Walter Hotel, Raleigh, N. C., the Caro- 
lina Virginia Lumbermen’s Club went 
on record, after considerable discus- 
sion, as opposing Bill S-101, “Fair Em- 


M&O Approves $6,000,000 
Modernization and 
Expansion Program 

Donald D. Davis, president of the 
Minnesota & Ontario Paper Co., Min- 
neapolis, Minn., of which Insulite is a 
division, has announced completion 
and approval of 
plans for expendi- 
tures to exceed 
$6,000,000 for the 
modernization 
and expansion of 
the facilities of 
the company in 
Minnesota and 
Ontario, made 
possible by the fi- 
nancial readjust- 
ments approved 
by the stockhold- 
ers at their an- Donald D. Davis 
nual meeting May 28, 1945. 

The contemplated facilities program 
for the production of new products 
and improvement in present prod- 
ucts will go forward as rapidly as 
equipment, material and labor permit, 
Government approval has been ob- 
tained on all of the major products, 
which include a new research labora- 
tory at International Falls, Minn., and 
new woods operating facilities and 
equipment in both Canada and the 
United States including new head- 
quarters camps and logging camps with 
improved living facilities, refrigera- 
tion, electric lights and two-way radio 
communications. 

It is estimated that the moderniza- 
tion and expansion program at all 
plants and in the woods will provide 
approximately 2300 new civilian jobs. 
There are 1251 men and women in the 
armed services of the United States 
and Canada, the majority of whom are 
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Yellow Pine and Hardwoods 
Including End-Matched Pine and Oak Flooring 


— MODERN KILNS AND PLANING 
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KNIGHT 


Single, Duplex and Quarter DOGS 
Saw Mills, Set Works, Edgers 


Manufactured by 


THE KENT MACHINE CO. 


117 Portage St. Cuyahoga Falls, Ohlo 


struction, Etc. 


BOOKS THAT WILL INCREASE YOUR PROFITS 
AMERICAN LUMBERMAN can fill your needs for practically 
any book on any subject pertaining to Mill Work—Calculat- 
ing footage & prices—Wood Identification—Estimating—Con- 

WRITE FOR COMPLETE CATALOG 


AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 
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products with a 


SOUND FUTURE, 
MANIFOLD USES, 
UNLIMITED SALES 


“Teleply Ticker" on Request 
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A quality line of all pur- 





and | Growing New Timber 
| the pose wood tanks that will . 
head- make your sales climb. for Tomorrow 4 Needs 
; with ce 
igera- Breyer Bros., Whiting & 
radio Co. stock, storage and Since 1904 Urania has been practic- 
whey tanks have been ing systematic reforestation. With 
- “first choice” with farmers more than 110,000 acres of timber- 


ovidl and processors for over land now operated on a sustained 
_jobs. forty years. Stock them yield basis, Urania is a good organi- 
stati now for a ready market. zation to look to for your future 
m are Write department 500 for lumber requirements. 


open territories. 








Members of the National Wood 
Tank Institute 


evER BROS, WHITING & Co 


Urania Lumber Co. 
Urania, Louisiana 


Members 
S.P.A. — S.P.1.B. — $.H.P.I. 


wisconsin 
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Shevlin Pine Sales Company 
SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 
*THE McCLOUD RIVER LUMBER GRHEVLIN PINE veuittindinis anim 
COMPANY =] . 
— McCloud, Calif. Jos thay: toon (PINUS PONDEROSA} 
OFITS italia 5g ama 900 Fint National Soo Line Building ~ SUGAR (Genuine White) PINE 
nd, Oregon : 
ond “*Member of the Western Pine Associa. | MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA} 
on- Oe See eee DISTRICT SALES OFFICES: 
. 3 NEW YORK CHICAGO | SAN FRANCISCO 
. _ 1604 Graybar 1863 LaSalle-Wacker Monadneck 
nicage «Fae Weedowh “Mohawk anni7” Telephone Central 9182 “Exbreok 7041 = 
ne ae 
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expected to return to the company. 

The directors of the Mando prop- 
erties were encouraged by the enact- 
ments of the last session of the Min- 
nesota legislature, which, while not 
completely sufficient, provided addi- 
tional help to the State Division of 
Forestry, indicating that the legisla- 
tors had an increasing realization of 
the importance of Minnesota forest 
industries. It is expected this program 
can be completed in three years or 
less. 


Teco Lab Host to ASCE Group 


The District of Columbia Chapter 
of the American Society of Civil En- 
gineers held its June meeting at the 
Timber Engineering Co. laboratory, 
where research experiments in wood 
technology, chemical and structural, 
were demonstrated by the staff. The 
laboratory was put in full operation 
for the group of 175, one of the larg- 
est attendances at a regular meeting 
of the section. 


Membership List and Calendar 


Empire State Lumber Salesmen’s 
Association, 607 Case Building, Roch- 
ester 4, N. Y., has issued a handy 
July 1945 to June 1946 calendar con- 
taining also a list of its members, 
their addresses, firm names, and tele- 
phone numbers. 


Commanded Gropac 11 at 
Iwo Jima 
Comdr. Roy A. Darling, USNR, com- 
mander of Gropac 11 in the recent in- 
vasion of Iwo Jima, who recently 
spent a 30-day 
leave at his home 
in Big Rapids, 
Mich., has left un- 
der new orders. 
Comdr. Darling, 
59 years old, 
came up the hard 
way in World 
War I and was re- 
called to duty 
Comdr. Roy A. Darling about five years 
ago, serving in 
Washington for three years an then 
being assigned to command Gropac 
II, consisting of Navy, Seabees, and 
Marines. In Iwo Jima he_ spent 
12 days in a fox hole with the 
rest of the boys, had an ammunition 
dump blown up by the Japs 150 yards 
from him and personally observed the 
Franklin Carrier disaster. Comdr. 
Darling, who is a brother of A. E. 
Darling, also of Big Rapids, was at 
one time connected with the Chicago 
office of the Kirby Lumber Co., with 
the Stearns Lumber Co., Ludington, 
Mich., and later with A. E. Darling 
Lumber Co. 
Marine Sgt. Tennis A. Darling, son 
of A. E. Darling, is awaiting assign- 


ment to active duty after having com- 
pleted his radar course. Until he en. 
listed, Sgt. Darling was sales manager ™ 
of the A. E. Darling Lumber Co. 3 


Appointed Nationwide 
Sales Agent 

Appointment of United States Ply- 
wood. Corp., with ‘headquarters in ~ 
New York City, as exclusive nation- 
wide sales agent for Pliobond, uni- 
versal synthetic adhesive cement, hag 
been announced by Goodyear Tire & 
Rubber Co., Akron, Ohio, which de- 
veloped and manufactures Pliobond. 

Pliobond will be marketed through 
U. S. Plywood’s 20 distributing units 
throughout the country. 


Forest Fire in Oregon 

Urgent calls for more civilians and 
service men to fight the Wilson River 
forest fire of northwest Oregon, which 
had blackened more than 25,000 acres 
by July 16 and was out of control, 
spreading in three directions, were 
sent out by Nels Rogers, State fores- 
ter. 

In upper Coos river country, near 
Coos Bay, a forest fire was ripping 
through area owned by Coos Bay Log: 
ging Co. and Irwin & Lyons Logging 
operations. Two large cold decks of 
logs belonging to the two companies 
were destroyed, with both piles carry- 
ing around 3,500,000 feet of logs. 
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IDAHO WHITE PINE 


CALIFORNIA SUGAR PINE 


NORTHERN PINE ° 


WESTERN WHITE SPRUCE 











LET'S GIVE THE CARPENTER A BREAK. 


Mr. Dealer: Here is your opportunity to help the Contractor save labor 
costs in framing his complicated roofs. Just show him our vest Sree 
ae LENG book and you have indeed made yourself ANOTHER 


Any one can frame a hip, valley, dormer roof in a few minutes if he has 
BUILDERS’ TOPICS LENGTHS BOOK. The book is a ROOFERS 
ACTUARY giving renin, level, plumb and side cuts for all rafters for 
any even pitched roof. Widths or span from 1’’ wide to 40’. 14 standard 
pixches from 1/g to 5/ to choose from. Lengths are figured to closest 
/16'", angles to closest 1/g degree. Gives cuts to be used on the square 
as well as degrees to be used with radial saws. All the carpenter need 
do is to open the book to his pitch page and there in large print he 
finds his lengths—Side cuts—level and plumb cuts for all his rafters. 
Thus he can pre-fabricate his roof on the ground, no scribing or guess 
necessary—This book is a natural and will be appreciated by Carpen- 
ters and Estimators in your territory. Write today for dealers’ discounts. 


SAMPLE COPIES $1.00 EACH. 


Builders’ Topics 
310 Medical Arts Building 1117—2nd Ave., Seattle, Washington 
WE are the original teachers of the Framing square in five easy lessons 
by mail. 
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it Takes GOOD FENCES 
for GOOD FARMING! 


As the nation’s soil fertility must be maintained through propet 
crop-livestock rotations, the government continues to release con- 
siderable tonnage of steel for farm fence. 


t fence, while not trade-marked RED BRAND, 
= = > is tops in quality. 








KEYSTONE STEEL & WIRE C0. 
Here PEORIA 7, ILLINOIS 


tt Fence Users will continue to 
haeectie “Look for the Top Wire Painted RED” 
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